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KEY HIGHLIGHTS • Q2 FY27 ~ ARIS 

Highest quarterly PAT and EBITDA margin 

EBITDA Profit after tax EBITDA margin 

~35.6Cr ~22.8Cr 11.6% 
+58%YoY +50%YoY +220 bpsYoY 

Net working capital, 30 Sep Operating cash flow, H1 CM + DaaS share of Q2 revenue 

54days ~60.1 Cr 66% 
-36%YoY 1.4x PAT +13 ptsYoY 

Revenue ~307.7 Cr, +28% YoY DaaS GDV ~2,750 Cr+, up 117% since March PAT to shareholders ~20.8 Cr, EPS ~2.51 

Q2 FY27 vs Q2 FY26, unaudited; Q2 FY26 EBITDA derived. Net working capital days at 30 Sep 2026 vs 30 Sep 2025. 
Cash flow for H1 FY27. 02 



FINANCIAL PERFORMANCE • YEAR ON YEAR ~ ARIS 

Year-on-year growth, quarter and half year 

Q2 
vs Q2 FY26 

H1 
vs H1 FY26 

Revenue 
~ Cr 

+28% 

+32% 

307.7 

241.2 

598.5 

453.3 

EBITDA margin 
% 

+220 bps 
11.6% 

9.3% 

+210 bps 
11.1% 

9.0% 

Profit after tax 
~ Cr 

+50% 

15.3 

+110% 

20.4 

22.8 

42.9 

CM + DaaS share 
of revenue, % 

+13 pts 
66% 

53% 

+13 pts 
64% 

51% 

Note: Consolidated, unaudited. EBITDA excludes other income. PAT includes non-controll ing interests. Segmental share as per management; 02 FY26 and 
H1 FY26 shares derived from quarterly segment data. 
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PROGRESS • Q1 TO H1 FY27 ~ ARIS 

Progress since our 01 update 

Revenue growth Capacity DaaSGDV Asphalt/Bitumen Net debt 

Q1 OUTLOOK AT 30 JUN AT 30 JUN Q1 OUTLOOK Q1 OUTLOOK 

35-40% 9Mnt+ ~1,839 Cr ~80-100Cr ~75-80Cr 
in 12-18 months 

H1ACTUAL AT 30 SEP TODAY H1ACTUAL AT 30 SEP 

+32% 11.7 Mnt f2,750Cr+ f73Cr f74Cr 
first half of FY27 reserved capacity live order book f146 Cr annualised 0.10x equity 

Note:~ Cr. Outlook from the 01 FY27 earnings call; 30 Jun figures from the 01 FY27 deck; GOV today per the 27 Oct release. Asphalt annualised = H1 revenue x 2. 
04 



PROFITABILITY • FY27 OUTLOOK ~ ARIS 

PATtrajectory and FY27 outlook 
HALF-YEARLY PROFIT AFTER TAX, f CR 

39.9 

20.4 

H1 FY26 H2 FY26 

+110% YoY 

42.9 

H1FY27 

~57 

H2 FY27E 
guidance 

FY27 PAT GUIDANCE 

~,,oocr 
Consolidated, up 66% on ~60 Cr in FY26 

f43Cr 

Delivered in H1 ~~57 Cr in H2E 

43% of the year done in the 
lighter half 
Last year, H1 was 34 % 

Note: Consolidated PAT in ~ Cr. H1 FY27 figures are unaudited; H2 FY26 derived as FY26 less H1 FY26. H2 FY27E and FY27E are management guidance and 
forward-looking; please refer to the disclaimer. 
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SEGMENTAL PERFORMANCE • H1 FY27 ~ ARIS 

One integrated business across three segments 
Revenue 

Segment EBITDA* 

~ Cr 

I Materials (B2B supply} 

Contract manufacturing 

DaaS 

Total 

CUSTOMERS AND VENDORS 

3, 560+ customers 

9.6% 

and 2,300+ vendors, across all three segments. 

35.8% 55.0% .. ----

46.3% 44.0% 

Materials (B2B supply) ■ Contract manufacturing ■ DaaS 

Revenue Revenue share 

214.2 I 35.8% I 
329.2 55.0% 

55.2 9.2% 

598.5 100.0% 

CONTRACT MANUFACTURING 

11. 7 Mn t exclusive capacity 

23 partner plants, no plant capex; revenue + 72% in H1. 

-
EBITDA Margin EBITDA share 

7.2 I 3.4% I 9.6% 

34.6 10.5% 46.3% 

32.9 59.6% 44.0 % 

74.7* 12.5% 100.0% 

DAAS 

,2, 750 Cr+ live order book 

15 projects, each a captive buyer of ARIS materials. 

Note: Segmental breakup as per management; the Company reports a single segment under Ind AS 108. * Segment EBITDA of ~74.7 Cr (12.5%) is before non­
cash Ind AS adjustments of ~8.5 Cr; reported EBITDA ~66.2 Cr (11.1%). Totals may not add due to round ing. 
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MARKET OPPORTUNITY ~ ARIS 

A large market, and a model that takes years to build 
THE OPPORTUNITY 

,21 lakh crore 
Construction materials market in India, 
2024; about ~28 lakh crore by 2029 

Largely fragmented, served by many 
small, local suppliers 

Each step rests on the 
one before. 

WHAT IT TAKES TO BUILD THIS BUSINESS 

01 

Customers 
and credit 

02 

Vendors and 
capacity 
Vetted suppliers, and 
partners who commit 
exclusive capacity 

03 

Technology 
One in-house system 
across supply, plants, 
projects and credit 

In-house 
Knowing whom to supply, built and run by ARIS 

and on what terms 2,300+ 
vendors 

3,560+ 23 partner plants 

customers 

04 

Developer as 
a Service 
Trusted to run a 
developer's project 

f2,750Cr+ 
live order book 

05 

Experience and 
relationships 
Goodwill with developers, 
landowners, contractors 
and vendors 

Decades 
of management 
experience in 
construct ion supply 
and real estate 

Note: Market size per Redseer, as cited in the ARIS IPO offer document (construction materials, 2024; midpoint at ~~84/USD). Network f igures as on 30 Sep 
2026; order book as on 31 Oct 2026; management experience per leadership profiles. DaaS projects are externally f unded. 
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COMPETITIVE POSITIONING 

How ARIS compares with industry business models 

CAPABILITY 

Multi-category materials supply 
Every category, from quarry to finishes 

Exclusive manufacturing capacity 
Contracted output from partner plants 

Asset-light model 
Capacity without owning plants 

Developer as a Service (DaaS) 
Services across the project lifecycle 

Proprietary technology 
One in-house system across the business 

ARIS Traders 

• () 

• 
• 
• 
• 0 

Note: Illustrative. Peer columns reflect typical business models in each category, not specific companies. 

Manufacturers PMC & EPC 

() 0 

0 

0 () 

0 () 

0 0 

e Does it O In part 

~ ARIS 

Software 

0 

() 

Does not 

08 



TECHNOLOGY 

Proprietary technology and its impact 
r 

DELIVERY CHALLAN 

[ 

PROPRIETARY 

Q ➔ A~!~-~:~h 

Every delivery 
Each delivery note becomes data 
the system acts on 

'-

one system for 
every delivery 

One system, built in-house, behind every delivery. 

Pricing intelligence 
Maps every buy and sell price across 
vendors and customers. 

Delivery automation 
64 % auto-created; 14 lakh+ documents 
digitised on the system. 

Credit and risk engine 
Limits, exposure and receivables for 
every customer, in real time. 

Ecosystem management 
Customers, vendors and partner plants 
managed on one system. 

Note: Credit losses are lifetime, as % of revenue billed. Deliveries, vendors and customers as on 30 Sep 2026. 

~ ARIS 

100% 
automated 

3.6 lakh 
deliveries on the system 

<0.6% 
lifetime credit losses 

5,860+ 
customers and vendors 
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PRODUCT PORTFOLIO ~ ARIS 

Materials across every stage of construction 

CONTRACT MANUFACTURING B2B SUPPLY 

AND B2B SUPPLY Structure Services Finishes 
Frame and walls MEP services Interiors 

Aggregates 
~ Steel Electricals Tiles • 

Ready-mix concrete 
Cement @) Wires and cables Sanitaryware 

Asphalt/Bitumen - ' ' , ; Blocks - - Lighting Bath fittings -- • ,,, -
Shuttering ply ., Plumbing II Paints 

n Construction EE HVAC ■ Laminates 
chemicals 

From foundation to finish, one partner for every material 

Note: Contract manufacturing at exclusive partner plants. 
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CONTRACT MANUFACTURING ~ ARIS 

11.7 Mn t of reserved capacity across four markets 
Plants by market 

Chennai 4.72 Mn t 

Mumbai 3.67 Mn t 

Bengaluru 2.17 Mn t 

Jharkhand 1.15 Mn t 

•• • •• •••• ••••• •• • 

Capacity by product 

I Aggregates 63% 

7.33 Mn t • 9 plants 

Ready-mix 27% 

3.22 Mn t • 11 plants 

■ Aggregates ■ Ready-mix concrete ■ Asphalt/Bitumen One square = one plant 
I Asphalt/Bitumen 10% 

1.15 Mn t • 3 plants 

+309% 9.1 ~ 11.7 Mn t 100% 
CM revenue growth, FY24 to FY26 Reserved capacity, 30 Jun to 30 Sep 2026 Of reserved capacity exclusive to ARIS 

Note: Reserved capacity at exclusive partner plants as on 30 Sep 2026; market is the end market served. CM revenue as per management segmenta l breakup. 
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DEVELOPER AS A SERVICE (DAAS) 

How DaaS works and earns 
What ARIS takes on for the developer, at any stage of the project 

01 

Plan 
02 

Money 
03 

Material 
Plan the land's best use 
and secure approvals 

Arrange and track project 
finance end to end 

Source and deliver every 
material the project needs 

How DaaS earns 

• FeeonGDV 
A share of gross development value, 
including a monthly retainer 

• Exclusive material supply 
Every DaaS project buys its materials 
from ARIS 

Mandates: land • plotted • villa • vertical • new launches • ongoing projects 

Note: DaaS is delivered through Unitern, as named in the Company's filings. 

~ ARIS 

04 

Management 
Run execution, contractors 
and schedules on site 

05 

Handover 
Support sales and 
collections to handover 

• No capital in projects 
Projects are externally funded; ARIS's 
cost is its team 
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DAAS ORDER BOOK 

Live order book up 117% since March 
GOV, f CR 

31 Mar 

LIVE ORDER BOOK (GOV) 
30 Jun 

,2, 750 Cr+ 3,oct 

,2,567 Cr 15 projects 
Order book at 30 Sep Under DaaS mandate 

Ramdev Plaza Phase II (~250 Cr) added Up from 10 at 30 Jun 
in October 

~ ARIS 

1,267 

1,839 

2,817 

Fee+ supply 
How ARIS earns on GDV 

A fee on GDV, and every project buys 
its materials from ARIS 

Note: GOV is the expected sale value of projects under DaaS mandate, as per the 27 Oct 2026 release; not ARIS revenue. Other project names withheld. 
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CASH FLOW AND WORKING CAPITAL ~ ARIS 

Cash conversion and working capital efficiency 
Operating cash flow vs profit, H1 FY27, f Cr Net working capital days 

66.2 
60.1 97 

42.9 66 
56 54 

PAT EBITDA Operating cash flow Q1FY26 Q2 Q3 Q4 Q1 FY27 Q2 

1.4x 4.6x 16.1% 
Operating cash flow to PAT, H1 Interest cover, H1; 2.5x a year ago ROCE, H1 annualised; 15.8% in FY26 

Note: H1 FY27 unaudited; ROCE annualised. Interest cover = EBITDA 7 finance cost. NWC days = receivable days less payable days. 
14 



STRATEGIC PRIORITIES 

Key priorities for the next 18 months 

01 
Scale the 
DaaS business 

Win more mandates, with every 
project also buying its materials 
from ARIS. 

02 
Grow secured 
partner capacity 

Add exclusive partner plants and 
move more aggregates, ready-mix 
and asphalt/bitumen to them. 

All three build on one integrated business, run on ARIS technology. 

Note: Priorities are directional and are not guidance. Please refer to the disclaimer. 

~ ARIS 

03 
Expand into new 
geographies 

Take materials supply, contract 
manufacturing and DaaS into 
new markets. 
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OUTLOOK • FY30 GUIDANCE 

Where we are headed: FY30 
First time Our first multi-year outlook, built on the business as it runs today 

,. 

REVENUE,FY30 EBITDA MARGIN, FY30 PAT,FY30 

~,3,000 Cr 12-13% ~,22scr 
From ~1,068 Cr in FY26 From 9.4 % in FY26 From ~60 Cr in FY26 

~180% t ~29% 260-360 bps t ~270% t 
FY26 to FY30 CAGR mix moving to CM and DaaS FY26 to FY30 

Note: Consolidated. FY26 audited. FY30 guidance is a management estimate, forward-looking and subject to risks; actual resu lts may differ. Please refer to 
the disclaimer. 

~ ARIS 

~39% 
CAGR 

.J 

16 



OUTLOOK • GROWTH PATH ~ ARIS 

Revenue to about ~3, 000 Cr by FY30 
REVENUE, f CR EBITDA MARGIN, % 

768 

FY25 
actual 

6.5% 

1,068 

FY26 
actual 

9.4% 

+35-40% 

FY27 
guidance 

11.5-12% 

CAGR~29% 

FY28 

,--------------, 

FY29 

... 3,000 

FY30 
guidance 

12-13% 

Note: Revenue from operations, ~ Cr; FY25-FY26 audited. FY27 bar at guidance midpoint; FY28-FY29 for direction only. EBITDA excludes other income. FY27 
and FY30 guidance are forward-looking management estimates; please refer to the disclaimer. 
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OUTLOOK • PROFIT PATH ~ ARIS 

PATto about ~225 Cr by FY30 
PAT, f CR PAT MARGIN, % 

CAGR-39% 

~100 

60 

6 

FY25 FY26 FY27 FY28 FY29 FY30 
actual actual guidance guidance 

0.8% 5.6% ~7% ~7.5% 

Note: Consolidated PAT,~ Cr, before non-controlling interest; FY25-FY26 audited. FY28-FY29 for direction only. FY27 and FY30 guidance are forward-looking 
management estimates; please refer to the disclaimer. 
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OUTLOOK • FY26 TO FY30 

CM and DaaS to 75% of revenue by FY30 
REVENUE MIX BY SEGMENT 

CM and DaaS • 56% of revenue 

FY26 
~1,068 Cr • actual 

Contract manufacturing 47% 9% B2B supply 

FY30 
~~3,000 Cr • guidance 

Contract manufacturing 65% 10% B2B supply 

CM and DaaS • 75% of revenue 

REVENUE EBITDA MARGIN PAT 

,1,068 ._.,3,000 Cr 9.4% 12-13% ._.,22s Cr 
FY26 to FY30, up ~180% FY26 to FY30 FY26 to FY30, up ~270% 

Note: Segmental breakup as per management. FY26 actual; FY30 guidance, management estimate, forward-looking; please refer to the disclaimer. Segment 
EBITDA before non-cash Ind AS adjustments. 

~ ARIS 

44% 

25% 
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A3 
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Income statement: annual trend 

Condensed consolidated balance sheet 

Key ratios 
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APPENDIX· FINANCIALS 

Income statement: quarter and half year 
fCr Q2 FY27 Q1FY27 QoQ Q2 FY26 YoY H1 FY27 H1 FY26 

Revenue from operations 307.7 290.8 +6% 241.2 +28% 598.5 453.3 

EBITDA 35.6 30.5 +17% 22.5 +58% 66.2 40.7 

EBITDA margin 11.6% 10.5% +110 bps 9.3% +220 bps 11.1% 9.0% 

Depreciation and amortisation 2.0 1.9 0.8 3.9 1.5 

Finance costs 8.0 6.4 4.6 14.4 16.3 

Other income 4.6 4.4 1.3 9.0 4.8 

Exceptional items - I 0.3 (2.6) 

Profit before tax 30.2 26.7 +13% 18.8 +61% 56.9 25.1 

Tax 7.4 6.6 3.5 14.0 4.7 

Profit after tax 22.8 20.0 +14% 15.3 +50% 42.9 20.4 

of which to ARIS shareholders 20.8 16.9 +23% 14.3 +46% 37.7 17.6 

PAT margin 7.4% 6.9% +50 bps 6.3% +110 bps 7.2% 4.5% 

Diluted EPS, ~ 2.51 2.05 +22% 1.98 +27% 4.59 2.44 

Note: Unaudited consolidated results. EBITDA = revenue less purchases, change in inventories, loss allowance, employee and other expenses; it excludes 
other income. PAT includes non-controlling interests. Exceptional item in FY26: ~2.6 Cr of IPO expenses for listing existing shares, charged in H1 FY26 (Q2 
FY26 includes a ~0.3 Cr reversal); none in FY27. Totals may not add due to rounding. 

~ ARIS 

YoY 

+32% 

+63% 

+210 bps 

+127% 

+110% 

+114% 

+270 bps 

+88% 

A1 



APPENDIX • FINANCIALS 

Income statement: half-year and annual trend 
f Cr H1FY27 H1FY26 FY26 FY25 

I Revenue from operations 598.5 I 453.3 I 1,067.5 I 767.7 I 
EBITDA 66.2 40.7 100.7 50.1 

EBITDA margin 11.1% 9.0% 9.4% 6.5% 

Depreciation and amortisation 3.9 1.5 4.1 3.3 

Finance costs 14.4 16.3 27.9 41.5 

Other income 9.0 4.8 12.5 14.3 

Exceptional items - (2.6) (2.6) (7.3) 

Profit before tax 56.9 25.1 78.6 12.3 

Tax 14.0 4.7 18.3 6.3 

Profit after tax 42.9 20.4 60.3 6.0 

PAT margin 7.2% 4.5% 5.6% 0.8% 

Diluted EPS, ~ 4.59 2.44 6.84 0.36 

Note: Consolidated. FY24 to FY26 audited; H1 FY26 and H1 FY27 unaudited . Exceptional charges shown in brackets; FY26 is ~2.6 Cr of IPO expenses for list ing 
existing shares. FY24 and FY25 as published in the Q1 FY27 presentation. Totals may not add due to rounding. 

~ ARIS 

-
FY24 

696.8 

12.8 

1.8% 

2.9 

32.3 

5.6 

- I 

(16.8) 

0.5 

(17.3) 

(2.5)% 

(5.30) 
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APPENDIX· FINANCIALS 

Condensed consolidated balance sheet 
-- -- --

fCr 30 Sep 2026 31 Mar 2026 31 Mar2025 

I Property, plant, right-of-use and intangibles 92.1 I 80.1 I 46.9 I 

Loans and advances (non-current} 167.4 168.5 0.5 

Other non-current assets 81.1 81.5 17.4 

Trade receivables 460.9 410.0 327.0 

Cash and bank balances 258.8 119.2 45.5 

Other current assets 206.4 182.1 259.4 

Total assets 1,266.6 1,041.5 696.7 

Equity attributable to owners 720.8 739.1 231.2 

Non-controlling interests 16.3 11.9 4.6 

Borrowings (long and short term} 224.7 54.8 339.3 

Trade payables 204.5 173.3 70.1 

Other liabilities 100.3 62.4 51.5 

Total equity and liabilities 1,266.6 1,041.5 696.7 

Note: 30 Sep 2026 unaudited; March year-ends audited. FY24 and FY25 from the Q1 FY27 presentation. Cash and bank balances include other bank balances. 
Totals may not add due to rounding. Fu ll balance sheet in the results filing. 

~ ARIS 

-
31 Mar 2024 

28.4 

- I 

21.7 

320.4 

0.7 

121.6 

492.8 

141.6 

0.5 

274.0 

44.9 

31.8 

492.8 
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APPENDIX • FINANCIALS 

Key ratios 
Ratio 

I Net working capital days 

Net debt/ equity 

ROCE 

ROE 

Operating cash flow, ~ Cr 

Definitions 

I Net working capital days 

Net debt / equity 

ROCE 

ROE 

H1FY27 Q1FY27 FY26 FY25 

54 I 56 I 66 I 110 I 

0.10x 0.02x (0.07)x 0.97x 

16.1% 16.0% 15.8% 12.3% 

11.5% 10.5% 12.2% 3.2% 

60.1 -l 142.0 (21 .3) 

I 
I Receivable days less payable days, on average balances 

(Borrowings less free cash and bank balances) + total equity 

EBIT including other income + average capital employed; part-year periods annualised 

Profit after tax + average total equity 

Note: Consolidated. ROCE and ROE annualised for H1 FY27 and Q1 FY27; balance sheet at 30 Sep 2026 (unaudited). Operating cash flow for Q1 FY27 not 
reported separately. 

~ ARIS 

FY24 

120 

1.45x 

9.7% 

(14.1)% 

3.5 

A4 
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APPENDIX • COMPANY 

Board of directors and leadership team 
BOARD OF DIRECTORS 

Ronak Morbia 

Chairman and 
Managing Director 

Bhavik Khara 

Whole-Time Director 
and CFO 

Siddharth Shah 

Vice Chairman, 
Non-Executive Director 

KEY MANAGERIAL AND SENIOR MANAGEMENT PERSONNEL 

Ramakant Sharma 

Independent Director 

Gitanjali Mirchandani 

Independent Director 

Renganathan Bashyam 

Independent Director 

Srinivasan Gopalan 

Chief Executive Officer 

Jitender Sharan 

CTO and Head of Product 

Onkar Chattoraj 

SVP, Business Growth 
and Partnerships 

Divya Iyer Latesh Shah 

Company Secretary 
and Compliance Officer 

VP, Business Operations 

Note: Full profiles in the annual report. 
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APPENDIX ~ ARIS 

Disclaimer 
No representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained in 
this presentation. Such information and opinions are in all events not current after the date of this presentation. Certain statements made in this presentation may not be based on historica l information 
or facts and may be "forward looking statements" based on the currently held beliefs and assumptions of the management Arisinfra Solut ions Limited ("Company" or "Arisinfra Solutions Ltd."), which 
are expressed in good faith and in their opinion reasonable, including those relating to the Company's general business plans and strategy, its f uture financial condit ion and growth prospects and future 
developments in its industry and its competitive and regu latory environment. 

Forward-looking statements involve known and unknown risks, uncertainties and other factors, wh ich may cause the actual results, financial condit ion, performance or achievements of the Company or 

industry results to differ materially from the results, financial condition, performance or achievements expressed or implied by such forward-looking statements, including f uture changes or developments 
in the Company's business, its competitive environment and political, economic, legal and social conditions. Further, past performance is not necessarily indicative of f uture results. Given these risks, 
uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these forward- looking statements. The Company disc laims any obligation to update these forward­
looking statements to reflect future events or developments. 

This presentation is for general information purposes on ly, without regard to any specific objectives, f inancial situations or informational needs of any particu lar person. This presentation does not constitute 
an offer or invitation to purchase or subscribe for any securities in any jurisdiction, including t he United States. No part of it should form the basis of or be relied upon in connection with any investment 
decision or any contract or commitment to purchase or subscribe for any securities. None of our securities may be offered or sold in the United States, wit hout regist ration under the U.S. Securities Act 
of 1933, as amended, or pursuant to an exemption from registration there f rom. 

This presentation is confidential and may not be copied or disseminated, in whole or in part, and in any manner. 

Valorem Advisors Disclaimer: 

Valorem Advisors is an Independent Investor Relations Management Service company. This Presentation has been prepared by Valorem Advisors based on information and data which the Company 
considers reliable, but Valorem Advisors and the Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the t ruth, accuracy, completeness, 
fairness and reasonableness of the contents of this Presentation. This Presentation may not be all inc lusive and may not contain all of the information that you may consider material. Any liability in respect 
of the contents of, or any omission from, this Presentation is expressly excluded. Valorem Advisors also hereby certif ies that the directors or employees of Va lorem Advisors do not own any stock in 
personal or company capacity of the Company under review. 

For further details, please feel free to contact our Investor Relations Representatives: Mr. Anuj Sonpal, Valorem Advisors • Tel: +91-22-3507 5100 • Email: aris@valoremadvisors.com • Investor Kit 

Link: https://www.valoremadvisors.com/arisi nfra 
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Mr. Anuj Sonpal, Valorem Advisors 

Tel: +91-22-3507 5100 • Email: aris@valoremadvisors.com 

Investor kit: valoremadvisors.com/arisinfra aris.in 
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