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Safe Harbour
This presentation has been prepared by Bluspring Enterprises Limited (“Company") solely for information purposes without
any regard to any specific objectives, financial situations or informational needs of any particular person. This presentation
may not be copied, distributed or disseminated, directly or indirectly, in any manner. Failure to comply with this directive may
result in a violation of the applicable law in certain jurisdictions. By reviewing this presentation, you agree to be bound by the
restrictions contained herein, and to maintain absolute confidentiality, regarding the information disclosed in these materials.

This presentation does not constitute or form part of and should not be construed as, directly or indirectly, any offer or
invitation or inducement to sell or issue, or any solicitation of any offer to purchase or subscribe for, any securities of the
Company by any person in any jurisdiction, including in India, nor shall it or any part of it or the fact of its distribution form the
basis of, or be relied on in connection with, any investment decision or any contract or commitment, therefore.

This presentation contains statements that constitute forward looking statements. These statements include descriptions
regarding the intent, belief or current expectations of the Company or its directors and officers with respect to the results of
operations and financial condition of the Company. These statements can be recognized by the use of words such as
''expects", "plans", 'will", "estimates", "projects", or other words of similar meaning. Such forward-looking statements are not
guarantees of future performance and involve risks and uncertainties, and actual results may differ materially from those in
such forward-looking statements as a result of various factors and assumptions which the Company believes to be
reasonable in light of its operating experience in recent years. The risks and uncertainties relating to these statements include,
but not limited to, risks and uncertainties, regarding fluctuations in earnings, our ability to manage growth, competition, our
ability to manage our international operations, government policies, regulations, etc. The Company does not undertake any
obligation to revise or update any forward-looking statement that may be made from time to time by or on behalf of the
Company including to reflect actual results, changes in assumptions or changes in factors affecting these statements. Given
these risks, uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these
forward-looking statements. This presentation may contain certain currency exchange rates and the same have been
provided only for the convenience of readers.
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Company Overview1
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About Bluspring Enterprises Limited 

Food & 
Hospitality

Security

Energy

Facilities

Engineering

Smart Infra

Bluspring is India’s only nationally-scaled, people-powered, compliance-first, 
and tech-enabled  integrated infrastructure services enterprise
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What We Do

Services offered:

➢ AI powered Job Search 

➢ Enterprise and Tele sales

➢ Courses & Skill 
Assessments

➢ Resume services

foundit (Investment)

Services offered:

➢ Man-guarding

➢ Electronic Security

➢ Event Management

➢ Security Audits

Security

Services offered:
➢ Soft & Hard Services
➢ Pest Control & 

Landscaping
➢ On-site and central 

kitchen
➢ Event Catering

Facility and Food

Investment

Services offered:

➢ Power & Industrial O&M, 
Installation & 
Commissioning

➢ Digital Consulting

➢ Network Deployment & 
Tower Infra Management

Smart Infra, Energy & 
Engineering*

Note: Q1 FY26 revenue and revenue contribution % 

Infrastructure Services that drive growth through Smart and Secure Experiences

Contribution to consolidated revenues | Q1 FY27 Revenues

~55%  | ₹ 520 Cr ~24%  | ₹ 223 Cr~20%  | ₹ 185 Cr ~2%  | ₹ 19 Cr

Integrated Facility
Management

Food
& 

Hospitality 

*Note: The segment has been renamed as "Smart Infra, Energy and Engineering" with effect from 1 April 2026. The segment was previously presented as "Telecom and Industrials" up to 31 March 2026



Pure-play Integrated Infrastructure Services Leader

The ONLY player
with this breadth of 

Integrated Infrastructure Services

Foundational strengths

Pan-India delivery footprint
Presence across all states and sectors, at operating 
scale few can replicate

Six-vertical platform
Facility Management, Food Services, Security, 
Industrial & Power O&M, Telecom Networks and 
Talent Solutions

Listed, compliant platform
NSE & BSE listed governance standards — the 
structural winner as GST and labour codes 
formalise the industry

Differentiation

Operating at a scale difficult to 
replicate

Single partner for building, security, industrial, 
power, telecom and engineering services with a 

workforce of over 97,000

Ascending the value chain
from SLA-based delivery to integrated commercial 

models that structurally enhance margins

Focus on sustainability and digital 
transformation

Using technology and real time dashboards to 
monitor wastage and minimize emissions

One partner across the entire infrastructure asset lifecycle — from manpower to engineering-led outcomes
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Board of Directors
Led by a Seasoned Management Team and High Pedigree Board..

Investment

Management Team

Previous experience



Pg 9

..with Steadfast Commitment to Corporate Governance..

50% of directors are Independent Auditors

Consulting partners

Independent 
Directors

Non-Executive 
Directors

CEO & Executive 
Director

Chairman &
Non-Executive

Director
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Promoter
58.0%

Individuals
26.1%

MF
8.1%

FPI 5.3%

Corporates
1.6%

AIF
0.6%

Others, 0.3%

Total:  14,94,40,980  Shares

Note: * - Aggregated holdings in Bluspring

.. along with Strong Institutional Backing and Promoter Holding

Well-Diversified Investor Base

Ajit Issac* 58.0%
(Investor promoter)(Founder promoter)

*

Marquee Investors | Holdings*

Tata MF | 7.2%

Bandhan MF | 0.6%

Ashish Dhawan, 
Ellipsis Partners and 

Associates | 11.4%

HDFC MF | 0.3%
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© GeoNames, TomTom

Powered by Bing

South
41%

West
15%

North
25%

East
18%

Pan India Player with Balanced and Diversified Revenue Mix
Diversification across sectorsGeographical distribution and Client Concentration

27%

41%

50%
C

lie
nt

s

Top 10

Top 20

Top 30

Revenue contribution

Education, 11%

Telecom, 
8%

BFSI, 10%

IT, 7%

Healthcare, 
5%Industrials, 31%

Commercial spaces, 
14%

Govt & Public Infra, 
10%

Others, 
3%

Note: Basis Q1 FY27 Revenues

International
1%
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Brands that Trust Us
Facilities and Food Smart Infra, Energy & 

Engineering Security



Quarterly Highlights2
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3% QoQ20% YoY

Revenue : INR 930Cr

Q1 FY27 Key Highlights (Excluding foundit)

EBITDA Margin: 3.8%

40 bps 
QoQ(1)

PAT : INR 16 Cr PAT Margin : 1.7%

Headcount: 97,000+

EPS : INR 1.1

10% QoQ 72 bps 
YoY 12% YoY

47% YoY 14% QoQ 6 bps 
QoQ

33 bps 
YoY 47% YoY 14% QoQ

Note: (1) Lower due to seasonality in food and telecom business as educational institutions are shut and telecom companies usually begin new rollouts from 

second quarter 



Segment-wise Updates3
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Q1 FY27 Financial Highlights
Figures In ₹ Cr

Consolidated Performance

YoY ▲ 48% QoQ Flat YoY ▲ 72 bps QoQ ▼ 40 bps YoY ▲ 47% QoQ ▲ 14% YoY ▲ 33 bps QoQ ▲ 6 bps YoY ▲ 47% QoQ ▲ 14%

35 3.8% 16 1.7% 1.1
EBITDA EBITDA Margin % PAT PAT (%) EPS (₹)

Key commentary
1. FM & Food:
a. Revenue: 9% YoY growth due to mobilisation of new clients with an ACV of ₹ 89Cr, Flat QoQ due to seasonality impact in Food 

business 
b. EBITDA: 25% YoY growth due to volume expansion and reduction in low margin client
2. Security: 
a. Revenue: 25% YoY growth through strong HC additions of ~ 1K guards
b. EBITDA: 43% YoY through volume expansion, lower 16% QoQ due to merit increase and mobilisation costs for new clients
3. Smart Infra, Energy & Engineering:
a. With STEAG : Strong portfolio addition through inorganic expansion adding ₹76Cr revenue for the quarter. STAEG’s order book 

now stands at over ₹5,200 Cr
b. Existing business : Sluggish growth YoY due to lower network deployment and seasonality impact in Telecom business

Business 
Segment

New 
clients 

mobilized 
in Q1 FY27

ACV
In ₹ Cr

Facility and 
Food 40 89

Security 37 43

Revenue Q1 FY27 YoY QoQ

Facility & Food 520 ▲ 9% Flat

Security 187 ▲ 25% ▲ 10%

Smart Infra, Energy & 

Engineering
223 ▲ 47% ▲ 42%

Total 930 ▲ 20% ▲ 10%

EBITDA Q1 FY27 YoY QoQ

Facility & Food 24 ▲ 25% ▼ 3%

Security 5 ▲ 43% ▼ 12%

Smart Infra, Energy 

& Engineering
21 ▲ 80% ▲ 17%

Total 50 ▲ 45% ▲ 3%
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81%

19%

IFM Food

22% 22% 25% 25% 25%

15% 20% 19% 17% 18%
15% 14% 15% 15% 17%
15% 16% 16% 15% 15%
16%

17% 15% 15% 15%
18% 11% 11% 13% 10%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27
Edu & Healthcare Govt. & Public Infra BFSI
Commercial Spaces Industrials Others

29% 29% 30% 29% 30%

21% 24% 25% 24% 26%

50% 47% 46% 47% 44%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

Top 10 Next 20 Others

476 514 521 519 520

19 21 23 24 24

4.0% 4.0%
4.5% 4.7% 4.6%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27
Revenue EBITDA EBITDA%

Facility and Food Services – Business Performance

Sector-wise concentration%

Revenue Distribution

Client concentration%

Financial Performance (₹ Cr)
Revenue and EBITDA Trend

Q1’27
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29% 27% 31% 31% 31%

27% 28% 30% 30% 30%

20% 20% 19% 19% 18%
10% 10% 10% 11% 13%
14% 15% 10% 10% 8%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

Industrials Commercial Spaces IT Edu & Healthcare Others

48% 46% 46% 47% 45%

20% 21% 20% 19% 17%

32% 33% 34% 34% 37%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

Top 10 Next 20 Others

21,762 
23,136 23,340 

24,053 
24,926 

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

149
168 173 169

187

4 5 4 6 5

2.4%
3.0%

2.5%
3.5%

2.8%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27
Revenue EBITDA EBITDA%

Security Services – Business Performance

Revenue and EBITDA Trend

▲ 15% YoY

Sector-wise concentration%

Headcount

Client concentration%

Financial Performance (₹ Cr)
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35%

65%

Telecom Industrials

152 155 151 157

223

12 13 15 18 21
7.6% 8.2%

9.9% 11.2%
9.3%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27
Revenue EBITDA EBITDA%

50% 47% 43% 42%
24%

37% 40% 42% 42%
65%

11% 12% 13% 14% 10%
1% 2% 1% 3% 1%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

Telecom O&M Manpower Others

84% 81% 80% 79% 76%

15% 16% 18% 17% 20%
1% 2% 2% 4% 4%

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

Top 10 Next 20 Others

Smart Infra, Energy and Engineering –
Business Performance

Q1’27

Sector-wise concentration%

Revenue Distribution

Client concentration%

Financial Performance (₹ Cr)

Note: The segment has been renamed as "Smart infra, Energy and Engineering" with effect from 1 April 2026. The segment was previously presented as "Telecom and Industrials" up to 31 March 2026
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20 21 18 19 19

-14
-11 -12

-9
-14

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

Revenue EBITDA

Foundit – Business Performance
Candidate Metrics

Recruiter Metrics

Revenue and EBITDA (Ex. ESOP) Trend

Revenue Metrics

245 366 452 520 540

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

▲ 4% QoQNew Search Profiles (‘000)

4.2 4.8 5.3 5.4

Q2'26 Q3'26 Q4'26 Q1'27

6 Month Active Users (Mn)

1.0 1.5 1.6 1.6

Q2'26 Q3'26 Q4'26 Q1'27

1 Month Active Users (Mn)

Sales (Cr)

17 19 16 
26 25 

Q1'26 Q2'26 Q3'26 Q4'26 Q1'27

▲ 3% QoQ

Flat QoQ

▼ 2% QoQ▲ 50% YoY
▲ 120% YoY

Financial Performance (₹ Cr)



Financials4
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Income Statement (excluding foundit)

Revenue 777 846 930 ▲ 10% ▲ 20%

EBITDA 24 35 35 Flat ▲ 48%

EBITDA Margin % 3.1% 4.2% 3.8% ▼ 40 bps ▲ 72 bps

Depreciation & amortisation (8) (7) (10) ▲ 51% ▲ 26%

Interest (5) (6) (8) ▲ 42% ▲ 51%

Other Income 0 1 3 - -

Exceptional Items (1) (5) - - -

Share in associate - - 0 - -

PBT 10 18 20 - -

Tax 1 (4) (4) - -

PAT 11 14 16 ▲ 14% ▲ 47%

PAT Margin % 1.4% 1.7% 1.7% ▲ 6 bps ▲ 33 bps

EPS (in ₹) 0.7 1.0 1.1 ▲ 14% ▲ 47%

Q1 FY27 QoQ YoYParticulars ( in ₹ Cr) Q4 FY26Q1 FY26
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Income Statement (Consolidated) 

Particulars ( in ₹ Cr) Q1 FY26 Q4 FY26 Q1 FY27 QoQ YoY

Revenue 797 865 949 ▲ 10% ▲ 19%

EBITDA 12 25 21 ▼ 18% ▲ 75%

EBITDA Margin % 1.5% 2.9% 2.2% ▼ 73 bps ▲ 70 bps

Depreciation & amortisation (12) (11) (14) ▲ 28% ▲ 12%

Interest (7) (7) (10) ▲ 31% ▲ 31%

Other Income 1 7 5 - -

Exceptional Items (1) (5) - - -

Share in associate - - 0 - -

PBT (8) 8 2 - -

Tax 1 (4) (4) - -

PAT (7) 4 (2) ▼ 142% ▲ 78%

PAT Margin % (0.9%) 0.4% (0.2%) ▼ 60 bps ▲ 72 bps

EPS (in ₹) (0.5) 0.3 (0.1) ▼ 142% ▲ 78%



Addition of 
LSG Sky Chefs India 
to Bluspring
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Addition of LSG Sky Chefs India Private Limited (“LSG India”) 
to Bluspring

Revenues

Key CustomersLSG India Overview

❖ Founded in 2001, LSG India is a provider of in-flight catering and 
allied aviation services at Bangalore airport (with a long-term 
concession agreement until 2039), serving ~6,000 domestic 
and international flights monthly.

❖ Currently owned by Aurelius Private Equity Fund (Germany); an 
erstwhile part of the Lufthansa Group.

❖ Employee strength: ~400+
❖ Meals Capacity: ~15,000 meals per day
❖ High margin business:  Mid-to-high teens EBITDA margins

Key Financials (Bengaluru division)

❖ Enterprise Value: ₹ 129 Cr

❖ Purchase consideration: ₹ 166Cr*

❖ Shareholding acquired: 100% 

❖ Payment structure: All cash deal

❖ Existing debt in LSG India: Nil

❖ Cash in LSG Sky Chefs : ₹ 104 Cr* (As of July 31, 2026)

Transaction Overview

Note: Financials as per iGAAP; For FY26, *Subject to post-closing adjustments and includes refundable deposit of ₹ 47 Cr given to BIAL

64

101 112

FY24 FY25 FY26
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• Direct entry into the aviation ecosystem, creating 

a platform for adjacent opportunities across 

catering, MRO, lounges, and allied airport services

• Access to world-class quality, hygiene, and food 

safety standards benchmarked to global 

aviation norms, strengthening brand positioning 

with marquee clients

Key Investment Highlights 
Elevating Bluspring’s Brand

Kitchen Infrastructure

High Entry Barrier Industry

Attractive financial profile

• Operates in an oligopolistic market 

characterized by high regulatory and 

entry barriers

• Long-term concessions in place until 

2039, ensuring sustained revenue 

visibility and business stability

• Multi-year contractual arrangements provide 

sustained revenue and cash flow visibility

• Delivers economies of scale and margin 

expansion for the existing Facility and Food 

business

• Access to a high-quality, hygienic, and well-

established kitchen facility aligned with best-in-

class industry practices

• Built-in expansion headroom within the existing 

facility, enabling incremental capacity additions 

without material greenfield capex
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Impact of Addition of LSG India to Bluspring*

Facilities 
and food

61%

Smart Infra, 
Energy and 
Engineering

19%

Security 
20%

Pre-
Acquisition 

(FY26 Reported)

Facilities 
and food

52%

Smart Infra, 
Energy and 
Engineering

32%

Security
16%

Post-
Acquisition 

(Pro-forma FY26 for
LSG +STEAG)

➢ LSG India acquisition would add around 3% to Blusring’s topline*

➢ EBITDA margin would improve by 30-35 bps*

➢ LSG India acquisition is ROE & EPS accretive

Diversifies Bluspring’s Revenue Mix  

Note: * - Pro-forma numbers for FY26 (excluding foundit)
The segment has been renamed as "Smart infra, Energy and Engineering" with effect from 1 April 2026. The segment was previously presented as "Telecom and 
Industrials" up to 31 March 2026



Estimated Revenue Mix Change Post STEAG and LSG Acquisition 

Facilities & 
Food, 61%

Smart Infra, Energy 
& Engineering, 19%

Security, 20%

Segment-
wise 

Pre-acquisition

South, 
46%North, 25%

West, 
16%

East, 
13%

Zone-wise 

Facilities 
& Food, 

47%

Smart Infra, Energy 
& Engineering, 38%

Security, 
15%

Segment-
wise 

Post-acquisition

South, 
36%

North, 
21%

West, 
12%

East, 
29%

International, 2%

Zone-wise 

24%

15%

11%

11%

10%

9%

8%

6%

5%

0%

42%

11%

8%

8%

8%

7%

6%

4%

4%

2%

Industrials

Commercial spaces

Govt & Public Infra

Education

Telecom

BFSI

IT

Healthcare

Others

Aviation

Pre-acquisition Post-acquisition

Sector wise split of Revenues

*Above numbers are estimated based on FY27 revenue estimates



The Opportunity6
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Manufacturing Push

Make in India program, industrial
corridors, PLI scheme, China+1. With
manufacturing expected to contribute
17% to GDP vs 13% now

Structural shifts compounding across every segment we operate in

Urbanisation

40% of India urbanised by 2030, up from
~34% — Tier-1 concentration

Commercial Real Estate

Record 87 MSF office absorption in 2025 —
led by GCCs. Number of GCC expected to
reach 2,300 in 5 years from ~1,900 now

Healthcare Build-Out

30,000+ private hospital beds to be
added; ~$4bn capex

Coal to be mainstay

Thermal power to continue to contribute
over 50% of power generation for mid-
term

Formalisation

GST and labour codes shifting share from
unorganised to compliant national
players

Outsourcing Shift

~2/3 of facility management still in-house
— The number is expected to reverse by
2030

Macros are creating a once-in-a-lifetime opportunity for an Integrated Infrastructure Services Company

The Opportunity

Consolidation

Consolidation of vendors by clients at
national level to reduce administrative
burdenM

ac
ro

-
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ds
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du
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ry
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w
th
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ot

en
ti

al

Source: CBRE Research, NASSCOM,  Zinnov, FICCI & MoHFW projections, MOSPI ASI, MoE, NASSCOM, IBEF, Knight Frank Research, Budget, Economic Survey, COAI

Private educational 
institutions

Number of private educational
institutions expected to grow to 3.8-4 lakh
by 2030n from 3.2 lakh now



Thank You
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