
 

 

 

Date: 22.10.2026 

To, BSE Limited, Phiroze Jeejeebhoy Towers, 

Dalal Street, Mumbai - 400 001  

Scrip Code: 544844 

Symbol: PPEL 

 

Subject : Outcome of Board Meeting held on Thursday, October 22, 2026. 

 Reference : Regulation 30 and 33 of the SEBI (Listing Obligations and Disclosure 

Requirements) Regulations, 2015(“Listing Regulations”)  

Dear Sir/ Madam,  

This is to intimate that the Board of Directors of the Company have, in its meeting held on 

Thursday, October 22, 2026 which commenced at 12:00 PM (IST) and concluded at 2:40 PM 

(IST) have considered and approved the following:  

1. The Board of Directors considered and approved unaudited Standalone and 

Consolidated Financial Results of the Company along with limited review report 

thereon from Statutory Auditors for the half year ended on September 30, 2026. 

 

2.  Statement on deviation or variation for proceeds of public issue, rights Issue, 

preferential issue, qualified institutions placement etc. for the quarter ended September 

30, 2026, is enclosed as “Annexure-B”. 

 

 

 

 



 

 

3. Monitoring Agency Report 

The Board noted that the Monitoring Agency Report for the quarter ended 30th September, 2026 

relating to utilization of IPO proceeds has not yet been received from the Monitoring Agency 

and therefore the same could not be considered or adopted in the present meeting 

 

Further, pursuant to Regulation 33 of the SEBI Listing Regulations, please find 

enclosed herewith: 

a) Unaudited Financial Results for the half year ended 30th September 2026; 

b) Statement of Assets & Liabilities; 

c) Cash Flow Statement; 

d) Audit Report issued by the Statutory Auditor; and 

e) Declaration in respect of Unmodified Audit Opinion. 

Kindly take the same on record.  

Thanking you,  

Yours Sincerely,  

FOR POOJAA PRECISION ENGG. LIMITED 

(FORMERLY KNOWN AS POOJA CASTINGS PVT. LTD.) 

 

 

 Shalaka Khandelwal 

 Company Secretary & Compliance Officer  

Membership No. A62774 

 

KHANDELWAL 
SHALAKA 
SATISH

Digitally signed by 
KHANDELWAL SHALAKA 
SATISH 
Date: 2026.10.22 14:45:18 
+05'30'
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Poojaa Precision Engineering: Engineering Excellence & Scale

Established in 1992, with a proven 
track record in aluminium casting 
and precision engineering

Manufacturing presence 
across 3 facilities for 
aluminium components, 
with a 4th facility under 
R&D for magnesium 
components.

End-to-end solution providing 
capabilities with prototyping  & 
designing  to the finish ready to 
use component of the shelf

Product portfolio of 600+ SKUs

Installed capacity of ~13,800 
MT for melting and ~6,000 MT 

for casting and finishing, 
expected to increase to 

~28,800 MT and ~12,600 MT, 
respectively, after planned 

expansion.

Serves non-automotive 
and engineering 

components, including 
electric vehicle and 
automotive sectors

Customer base 
increased from 39 in 

FY24 to 58 in H1FY27

Financials    H1FY27

Rs 2,101 Mn 
 68%YoY

Revenue from Operations 

Rs 396 Mn 
 74%YoY
 19% Margin

EBITDA

Rs 249 Mn
 88%YoY 
12% Margin

PAT

With a legacy spanning more than 30 years, Poojaa Precision Engg. Limited pioneers high-integrity aluminium components for internal combustion, e-mobility, and advanced 
industrial platforms, accelerating the global transition toward lighter, cleaner, and more efficient mechanical systems.



From MD’s Desk – 
Mr. Sanket Anil Kulkarni
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H1FY27 marks an important milestone in Poojaa Precision Engineering’s journey as 
a publicly listed company. Building on over 34 years of engineering expertise, we 
aim to emerge as a leading global manufacturer of GDC aluminium 
components.

Our growth strategy is centered on expanding manufacturing capacity, advancing 
engineering capabilities and diversifying across industries. Unit III at Khed, Pune, is 
expected to increase our melting capacity to 28,800 MTPA and casting and 
machining capacity to 12,600 MTPA by September 2027.

We aim to translate this capacity expansion into sustainable growth, targeting ~50% 
revenue growth in FY27, and achieving ~Rs 1,000 Cr in annual turnover by FY30. 

In parallel, we are moving up the engineering value chain through advanced 
components such as cylinder heads, motor housings and large precision-
engineered parts that are currently imported. Expansion into Defence, alongside 
opportunities in Power and Energy Distribution, will further diversify our business, 
with a long-term objective of achieving a balanced 50:50 mix between automotive 
and power and engineering.

Automation, renewable energy and technology-led operational improvements 
will remain central to enhancing productivity, optimizing costs and building a 
future-ready manufacturing platform. With expanding capacity, deeper engineering 
capabilities and access to diverse growth markets, we are focused on disciplined 
execution and building a stronger business that delivers sustainable long-term 
shareholder value.



From CFO's Desk – 
Mr. Bhavya Dakshendra Agrawal
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We are pleased to report a strong operational and financial performance in H1FY27, 
characterized by robust top-line momentum, disciplined working capital 
management, and structural margin expansion. Our Revenue from Operations 
reached Rs 2,101 Mn, representing a YoY growth of 68% over H1FY26. 

Operating profitability recorded significant expansion, with EBITDA standing at Rs. 
396 Mn (19% margin). Operational efficiencies, improved shop-floor capacity and 
an optimized product mix toward complex, value-added precision castings 
contributed to this margin improvement. Profit After Tax (PAT) came in at Rs. 249 
Mn, reflecting a PAT margin of 12%.

Following our successful listing on the BSE SME platform, raising Rs. 1,598 Mn 
with record oversubscription of ~259 times the issue size, our capital structure 
has been substantially strengthened. 

We continue to maintain a strong balance sheet, with a Debt-to-Equity Ratio of 
0.08x, a healthy Current Ratio of 4.18x, reflecting our working capital efficiency. 
Further, ROCE of 36% and ROI of 22% demonstrate returns generated on capital 
employed.

The deployment of IPO proceeds is progressing as per planned schedules, while 
disciplined capital allocation and efficient working capital management position 
us well to fund our ongoing expansion plans.



77

Experienced Leadership in Casting & Engineering

Mr. Anil Shivajirao Kulkarni 
Chairman & Whole-Time Director

Experience: 32+ years | B.Sc. in Mechanical 
Engineering

Expertise: Corporate governance, foundry setup 
transition, long-term strategic planning

Contribution: Founding pillar who steered PPEL 
from manual setups to advanced die-casting 
facilities; former VP of Indian Foundry 
Organisation (IFO) and Current President of GDC 
Tech Forum.

Mrs. Jayshree A. Kulkarni 
Promoter

Experience: 20+ years | Administrative & group management

Expertise: Organizational culture, stakeholder relations, 
community outreach

Contribution: Drives corporate culture, employee welfare 
initiatives, and corporate social responsibility (CSR) programs.

Mr. Sanket Anil Kulkarni 
Managing Director

Experience: 16+ years | B.E. (Mechanical) & Post 
Diploma in Tool Design

Expertise: Advanced die-casting (LPDC & HPDC), 
business expansion, tooling technology

Contribution: Spearheads overall operations, 
technological modernization, and drives growth into 
automotive, EV mobility, and global export markets.

Mr. Rahul Sohanlal Ranka 
Whole-Time Director

Experience: 25+ years | Mechanical 
manufacturing & operations

Expertise: Manufacturing execution, lean 
production, operational governance

Contribution: Manages commercial operations 
and supply chain management of the, tooling 
workflows, and cross-departmental alignment to 
maintain strict quality standards.

Mr. Bhavya Dakshendra Agrawal 
Promoter & Chief Financial Officer (CFO)

Experience: 5+ years | Corporate finance & 
treasury management

Expertise: Capital structuring, financial governance, 
risk management

Contribution: Heads fiscal planning, drives capital 
allocation for capacity expansions, and oversees 
corporate finance.

CA Dakshendra Brijballabh Agrawal  
Promoter

Experience: 25+ years | Fellow Chartered Accountant 
(FCA)

Expertise: Corporate taxation, financial restructuring, 
compliance & audits

Contribution: Serves as a strategic advisor on mergers, 
long-term fiscal planning, and financial compliance.

Mrs. Vaishali Dakshendra Agrawal 
Managing Director

Experience: 17+ years | B.Com, Corporate administration

Expertise: Corporate governance, internal control, strategic 
oversight

Contribution: Serves on key board committees (Audit, 
Nomination & Remuneration), guiding organizational policy 
and regulatory compliance.
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Landmark IPO Subscription Reflecting Strong Investor Confidence

Designer: to update slide 
basis presentation theme

Category Book Size - Equity Shares Book Size
(₹ Mn)

Subscribed 
Shares

Subscription Value
(₹ Mn)

Subscription 
(x)

Anchor 1,499,600 451.40 1,499,600 451.40 1.00

QIB 1,000,400 301.10 206,545,200 62170.10 206.46

NII 751,200 226.10 348,128,400 104786.60 463.43

RII 1,751,200 527.10 433,515,200 130488.10 247.55

Employees 41,600 12.50 55,200 16.60 1.33

Market Maker 266,000 80.10 266,000 80.10 1.00

Total 3,810,400 11469.00 988,510,000 297541.50 259

Record Breaking 
Highest Over Subscription

On SME Platform in India Ever

Total Bids Received

₹2,97,000+ Mn
Issue Oversubscribed

~259 Times
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From Customer Specifications to Finished Components

Integrated manufacturing enables Poojaa to deliver customer-specific components across casting and downstream 
machining processes.

Customer Engagement & 
Product Development

• Understand customer 
requirements, 
technical 
specifications and 
expected volumes

• Design and develop 
components to 
customer 
specifications

• Undertake product 
validation, testing and 
approvals

Manufacturing

• Source aluminium 
alloys and other raw 
materials

• Melt and prepare 
aluminium to required 
specifications

• Manufacture 
components through 
GDC, LPDC or HPDC 
processes

• Trimming, cleaning 
and surface finishing

• Precision machining 
to meet dimensional 
requirements

• Testing, inspection 
and assembly, where 
required

Machining & Finishing Supply & Delivery

• Manufacture against 
customer purchase 
orders

• Supply finished 
components to OEMs, 
Tier-1 suppliers and 
other customers

• Coordinate delivery 
based on customer 
schedules and 
requirements

Quality Infrastructure

• Advanced Radiology & 
Helium Leak Testing 
capabilities

• In-house quality 
validation and 
inspection systems

• Ensures reliability for 
precision-engineered 
components
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Precision-Engineered Aluminium Components Across Multiple End Markets

Aluminium melting 
and alloy preparation

Gravity Die Casting 
(GDC)

Low-Pressure Die 
Casting (LPDC)

High-Pressure Die 
Casting (HPDC)

Precision machining 
and finishing

Surface Treatment and 
other surface related 

processes

Core Capabilities

End-Use Industries

Automotive Electric Vehicles Power & Energy 
Distribution

Agriculture Defence Healthcare Engineering Goods



Diversified Multi-Sectoral Revenue Base

11

Segment FY26 Revenue 
(Rs. Mn) Share

Automotive 2134 72.6%

Electric Vehicles 288 9.8%

Non-Automotive 517 17.6%

Total 2939 100.0%

FY26 
Revenue from 

Operations

 Rs.2939 Mn

Non- Automotive
17.6%

Electric Vehicles
9.8%

Automotive
72.6%

Changing Revenue Mix

The combined share of EV and non-automotive segments 
increased from 20.1% in FY24 to 27.4% in FY26

Automotive remains the company’s largest end market

EV revenue grew to Rs.288 Mn in FY26, marking a 172% 
increase from Rs.106 Mn in FY24.

Non-automotive revenue reached Rs.517 Mn in FY26, 
reflecting 113% growth over FY24 levels

Strategic Significance 
Expansion into EV and non-automotive applications broadens 
the company’s end-market exposure while leveraging its 
existing casting and machining capabilities.



Diversified Multi-Sectoral Performance (H1FY27 vs H1FY26)
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Segment
H1FY26 Revenue 

(Rs. Mn)

H1FY27 Revenue

 (Rs. Mn)

Automotive 904 1,334

Electric Vehicles 139 250

Non-Automotive 181 532

Total 1,234 2,116

Changing Revenue Mix

The combined share of EV and non-automotive 
segments rose to 37.0% in H1 FY27 from 26.7% in H1 
FY26

Automotive remained the largest segment, contributing 
63.0% in H1 FY27

EV revenue grew 80% YoY to Rs 250 Mn in H1 FY27

Non-automotive revenue grew 194% YoY to Rs 532 Mn in 
H1 FY27

Strategic Significance 
Continue to diversify the business mix through growing EV and 
non-auto opportunities to lower reliance on conventional 
automotive demand.

73%

11%

15%

Rs 1,234 Mn

H1FY26
Revenue

63%

12%

25%

Rs 2,116 Mn

H1FY27
Revenue

Automotive Non-Automotive EV
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Four-Wheeler Product Portfolio

This is a heart of the engine, and vehicle 
performance depends on the performance of 
cylinder heads. Fuel efficiency, vehicle life, and 
pollution control all depend on the performance 
and efficiency of the engine.

Cylinder Head Intake Manifolds
Feeds the right air-fuel mix to each cylinder. If its 
internal passages aren’t precise and air-tight, the 
engine losses power and fails emission norms.

EGR Housing
Recirculates hot exhaust gas to cut harmful Ox. 
Mandatory in BS-IV, A Thin 4 mm wall, pressure tight, 
high temperature which is the critical to manufacturing.

Elbow Assembly / Oil Filter Holder
Carries engine fluids — any leaks are 
unacceptable, so integrity is essential.



Two-Wheeler Product Portfolio
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Inlet Pipes
Its primary function is to smoothly and efficiently 
channel the air-fuel mixture into the combustion 
chamber while maintaining optimal engine vacuum 
and power.

Cylinder Head
The cylinder head sits on top of the engine block, acting as a crucial 
cover. It seals the combustion chamber to maintain compression, 
houses the valves for airflow, and contains the spark plug to ignite 
the fuel-air mixture. It also effectively dissipates engine heat.

Bridge Fork Top
The fork top bridge (also known as the top yoke or 
upper triple clamp) rigidly clamps the top of the 
two front fork tubes to the steering stem. It 
maintains fork alignment, prevents twisting during 
steering and braking, and serves as a mounting 
point for the handlebars and dashboard.
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Commercial Vehicle Product Portfolio

Aluminium Knuckle
Aluminium steering knuckles significantly 
reduce unsprung weight to improve truck 
handling and fuel efficiency.

Critical with high elongation percentage up 
to 11%.

Bearing Frame / Camshafts
Holds the camshafts that control valve timings. 
Tolerance is finer than a human hair (50 microns); 
errors mean the engine mis-times.

Intake Manifolds
Feeds the right air-fuel mix to each cylinder. If its 
internal passages aren’t precise and air-tight, the 
engine losses power and fails emission norms.

Upper Cooling Water Line
In heavy-duty trucks, the upper cooling water line 
(often called the upper radiator hose) acts as a 
critical conduit, carrying hot, heat-saturated 
coolant from the engine block directly into the 
radiator.

Clutch Housing
A structural drivetrain part, that carries full engine 
torque. Safety-critical and must survive heat and load.

Adaptor Housing
An adaptor housing bridges the gap between the engine and a 
transmission or hydraulic pump that were not originally designed to fit 
together. It ensures perfect concentricity and alignment, which 
prevents premature wear on bearings, shafts, and gears.

Timing Covers
A Dorman timing cover protects the engine’s timing chain/belt 
and seals the timing cavity. It shields critical valve timing 
components from road debris, moisture, and dirt, while retaining 
the engine oil or coolant required for operation.



Defence Product Portfolio
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Intake Pipe
High-strength aluminium intake pipes for defence and heavy-duty 
trucks provide exceptional durability, heat dissipation, and 
resistance to collapse under high boost pressures.

Intake Manifold
Delivers a balanced, even flow of air from the air 
filter/turbocharger to each individual engine cylinder.

Cylinder Head
The heavy-duty military vehicle runs on an air-cooled, 
multi-fuel engine. Its cylinder heads seal the 
combustion chambers and house the valves, 
injectors, and cooling fins. The truck cylinder sensors 
on the vehicle detect piston positions through 
nonmagnetic walls, aiding automated functions.

Bearing Frame
The heavy-duty truck’s, the bearing frame (often referred to as the 
central backbone tube with flanged cross-members) serves as the 
structural core.

Oil Cooler Cover
The oil cooler cover on a defence truck serves as a 
protective and structural shield for the engine or 
transmission oil cooler. It directs airflow and 
protects delicate cooling fins from flying debris in 
off-road environments.



17

Energy Product Portfolio (1/2)

Insulator Flange
An insulator flange in a circuit breaker provides mechanical 
support and high-voltage electrical isolation between live 
components and the grounded metal housing or operating 
mechanism.

Circuit Breaker Gear Box Housing FA1
A circuit breaker gear box housing typically refers to the heavy-
duty insulating enclosure or mechanical gearbox assembly used 
in industrial switchgear and power tools. These housings protect 
internal tripping and switching mechanisms from environmental 
hazards.

Circuit Breaker Gear Box Housing FA5
This typically refers to the heavy-duty insulating enclosure or 
mechanical gearbox assembly used in industrial switchgear & power 
tools. These housings protect internal tripping and switching 
mechanisms from environmental hazards. These are significantly larger 
outdoor enclosures. Common dimensions for an FA5 box are 220 × 145 
× 55 mm. They provide the extra internal volume and mounting space 
required to enclose multiple circuit breakers, small control panels, or 
complex electrical modules.
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Energy Product Portfolio (2/2)

Diffusor Housing
In the gas and metals industries, aluminium 
diffusers generally refer to specialized porous plugs 
or diffuser tubes used in molten aluminium 
processing. These devices serve critical functions 
in degassing, temperature homogenization, and 
refining the metal.

Conductors
In the electrical power industry, aluminium conductors form 
the primary current-carrying paths in Gas Insulated 
Switchgear (GIS). They safely transport high-voltage 
electricity through sealed, gas-filled modules, offering 
excellent electrical conductivity while keeping the system 
lightweight, non-magnetic, and resistant to corrosion. 

GIS Components
In Gas Insulated Switchgear (GIS) industries, isolators, disconnectors and CT-housings are 
fundamental elements designed to safely manage high-voltage power transmission within 
confined, gas-filled metallic enclosures.
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Agriculture & Engineering Product Portfolio

Manifolds
Agricultural manifolds are critical 
distribution systems that regulate, direct, 
and control the flow of fluids (liquids), gases 
(exhaust/air), or hydraulic oil.

INLET/OUTLET PIPES
In tractors, aluminium intake and 
exhaust pipes often function as 
manifolds or ducts that direct air, fuel, 
or exhaust gases. They supply the 
engine with clean, dense oxygen for 
maximum combustion power, safely 
expel hot gases, and transfer energy for 
auxiliary tractor attachments.

PIPES
Tractor connectors and aluminium pipes form 
vital pathways for fluid transfer, pressure 
control, and cooling. These components are 
used to efficiently route liquids and gases 
throughout the vehicle’s engine.

Top Beam Cast

Gate Body 
Upstream/Downstream

Pipe Meter Body

Engineering Product 
PortfolioAgriculture Product 

Portfolio
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Healthcare Product Portfolio

C Arm Holder Horizontal Slide

Arch Fetal Cart

Base Fetal 
Cart
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EV Product Portfolio (1/2)

Motor Housing
The motor housing in an electric vehicle (EV) is more 
than just a protective shell. It is a highly engineered 
structural frame that ensures Structural Support, 
provides vital Thermal Management, and plays a 
major role in vehicle efficiency and Noise Reduction

Oil Filter Holder
The transmission oil filter holder (or module) is critical 
for safeguarding this drivetrain; it ensures secure filter 
mounting, prevents oil leaks, and maintains the fluid 
pressure required for efficient cooling and smooth 
operation

DC/DC converter
An EV DC/DC converter is an essential 
component that steps down the high-
voltage direct current (DC) from the main 
traction battery

VDC Bracket
In an electric vehicle (EV), VDC (Vehicle Dynamics 
Control) brackets secure the electronic control units 
(ECUs) and hydraulic modules that manage active 
safety features like anti-lock braking (ABS), traction 
control, and electronic stability. These brackets are 
highly critical as they physically protect sensitive 
hardware from severe road vibrations

4-Wheeler
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EV Product Portfolio (2/2)

Transmission Casing
The transmission casing in an electric 3-wheeler is 
a critical component because it acts as the 
structural housing for the gearbox, differential, 
and traction motor. It must securely contain high 
rotational torque, withstand severe vibration, and 
manage thermal loads while protecting moving 
parts from contaminants

Split Casings
In an electric 3-wheeler, the split casing typically refers to either a horizontally/vertically split motor housing or a split-case 
differential gearbox.
These designs separate the casing into two symmetrical halves, allowing for much easier access to internal components 
like the rotor, gears, or bearings without removing the entire system from the vehicle.

3-Wheeler



Year & Milestone

1992

Incorporated as Pooja 
Castings Pvt. Ltd. 

marking the beginning 
of its journey in 

aluminium casting

1999-00

Transitioned from 
conventional 

casting operations 
to automated 

manufacturing 
processes

2006-07

Established its 
manufacturing 

footprint at 
Chakan, Pune

2011-12

Invested in advanced die-
casting technologies, 

heat treatment, tooling 
and quality systems, 

enabling next phase of 
growth

2013-14

Entered electrical 
sector

2016-17

Started in-house 
design & 

prototyping 
capabilities; 

achieved IATF 
16949 certification

2018-19
Transitioned from a 
casting supplier to 

an integrated 
design-to-delivery 

engineering 
partner

Entered the defence 
sector, expanding 
non-automotive 

presence. Received 
ISO 9001:2015 
certification.

Corporate office 
established; 
strengthened 
organizational 

scale, Revenue over 
Rs.1600 Mn

Received ISO 
45001:2018; Rebranded 

as Poojaa Precision Engg. 
Ltd., reflecting evolution 

beyond casting

Revenue 
approached 
Rs.3000 Mn, 

portfolio 
expanded to 600+ 

SKUs, serving 
domestic & global 

customers

Successfully listed on 
BSE SME with a 

Rs.1598.3 Mn IPO, 
attracting bids of over 

Rs.297,000 Mn & 
record-breaking 
oversubscription

Capacity 
expansion, exports, 

EV and precision 
engineering growth

Future20262025-262024-252023-242022-23

23



Strong Domestic Presence Driving Revenue Growth

99%

1%

Domestic vs Export

Domestic Export

A DOMESTIC BASE 
FUELLING OUR 

GROWTH

Domestic Revenue by State

West

North

South

East

74%

16%

7%

2%

Export 1%

24

~99%
of our revenue 
is from the domestic market 

Maharashtra is the 
largest contributor to 
revenue in the West Zone.

Strong presence
Across 8+ states
With a diversified customer base

* Other states include Madhya Pradesh, Uttar Pradesh, Rajasthan and Tamil Nadu. 

Geography-Wise Revenue Mix – H1FY27



OUR EDGE



Integrated Manufacturing, Diverse Portfolio & OEM Trust
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Integrated 
Capabilities & 

Customer-Specific 
Engineering

A growing customer base, repeat 
business and engagement with OEMs 
and Tier-1 suppliers

Established Customer 
Relationships

Certified manufacturing 
facilities and inspection 
systems designed to meet 
customer-specific standards

Quality & Process 
Systems

Increasing contribution from EV 
and non-automotive segments, 
including energy, agriculture, 
defence and healthcare

Diversification Beyond 
Automotive

Manufacturing Experience
Operating history dating back to 1992, 
with two manufacturing facilities in 
Chakan, Pune.

07

06

04

Broad Product Portfolio

600+ SKUs across automotive, 
EV and non-automotive 

applications

03

Integrated Manufacturing

Melting, casting, machining, 
finishing and assembly 

capabilities within the company’s 
manufacturing platform

01

Design, development and reverse-
engineering capabilities for customer-

specific products

Engineering & Design Capabilities

02 05
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Core Capabilities

Well Integrated Manufacturing Capabilities

Complete in-house 
integration, from designing 
to final inspection, powers 
the delivery of high-
precision, custom-
engineered components.

Design & Engineering

• In-house design
• Product development
• Casting simulation
• Cam
• Reverse engineering

Tools, Dies & Fixture 
manufacturing

• As a backward integration in line with 
solution provider we have in-house die and 
core box manufacturing 

• Also machining fixtures design and 
manufacturing is In-house to have first time 
right approach 

• We establish the capability to design and 
manufactures all the checking inspection 
gauges and other attribute gauges

Melting

• Aluminium alloy melting
• Metallurgical monitoring and composition 

control
• Preparation of molten metal to required 

specifications

Casting

• Gravity Die Casting
• Low-Pressure Die Casting
• High-Pressure Die Casting

Machining

• CNC machining
• Component assembly and other value-

added processes

Testing & Quality Control

• Spectro analysis
• Tensile and Hardness testing
• Density and leak testing
• Coordinate Measuring Machine inspection
• 3D scanning & dimensional inspection
• Radiography (X-Ray Machine)
• Helium Leak Testing
• Digital Microscope

Finishing

• Trimming
• Deburring
• Surface finishing
• Heat treatment and assembly

01. 02. 03. 04.

05. 06. 07.



Customer Relationships & Market Reach

Primarily serves the Indian Market

Exports precision-engineered components to 
international markets in Germany, the United 

States, Italy and Switzerland.

39

56 58

FY24 FY25 FY26

Market Reach

Established repeat business from 25 
customers onboarded over the years, with 

consistent annual addition of ~7 customers

28

Customer Engagement Model

Direct engagement with OEMs and 
Tier-1 suppliers

Technical discussions on specifications 
and product requirements

Product design, validation and 
development

Customer-specific audits and approval 
processes

Ongoing engagement on cost, quality, 
productivity and delivery

Serving most of the domestic OEMs and 
Global Fortune 500 companies

Geographic Reach

A client-centric operating model anchored in deep partnerships and strong repeat 
engagements to drive sustainable revenue visibility.

Germany
Italy

United States Switzerland
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Awards & Recognitions

Design & Development

Manufacturing Maestro Season 2
BEST SUPPLIER AWARD 

FROM TOSHIBA -2023

GDC TECH BEST CASTING 
AWARD – 2024

MAHINDRA BEST PRODUCT 
DEVELOPMENT – 2025

TATA MOTORS QUALITY EXCELLENCE 
2019,2021,2023

GOLD AWARD FROM
        SIEMENS LTD 2022-2023

Certifications

IATF 16949:2016

ISO 9001:2015

ISO 14001:2015 & ISO 45001:2018
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Strong Manufacturing Footprint & Capacity

Facility I
Gate No. 253/1A, 

Kharabwadi, Chakan, Pune

Facility II
Gate No. 251/1, Plot Nos. 9, 10, 
11 and 13, Kharabwadi, Chakan 

Industrial Area, Pune

Manufacturing Infrastructure

Melting furnaces 
and casting lines

Precision machining 
equipment

Heat-treatment 
facilities

Inspection and 
testing equipment

Material handling and 
shop-floor utilitiesFacility III

Gat No. 382,383, 386, 387, 312 
Village, Tal. - Khed, Dist. - Pune –

410501, India

Facility IV
Gat No. 201/1, Village - 

Mahalunge, Tal. - Khed, Dist. - 
Pune – 410501, India 
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Core Capabilities

Capacity Utilization & Operational Focus

Metric FY24 FY25 FY26 H1FY27 FY28E

Installed Capacity 
(MT)

3,900 4,800 6,000 7,320 12,600

Actual Production 
(MT)

3,018 3,352 5,049 2,589 -

Actual Capacity (%) 77% 70% 84% 71% -

Metric FY24 FY25 FY26 H1FY27 FY28E

Installed Capacity 
(MT)

7,800 9,300 13,800 16,800 28,800

Actual Production 
(MT)

6,036 6,704 10,982 5,890 -

Actual Capacity (%) 77% 72% 80% 70% -

Casting & Finishing Activity

Melting Activity

Operating Focus

Increase volumes 
across existing facilities

Improve production 
planning and utilization

Align manufacturing schedules 
with customer orders

Maintain quality and delivery 
performance as volumes scale



FY24 FY25 FY26 H1FY27 - FY29

2,620 

4,789 

8,720 

11,800 

Amount (Rs. Mn)

Robust Order Book 

Orderbook Status

32

CURRENT ORDER BOOK

Rs 11,800 Mn
Scheduled for execution by FY29

Growing Order Book



OUR NEXT 
MOVE
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Capacity Expansion

Unit III at Chakan, Pune to add 15,000 MTPA 
melting and 6,600 MTPA casting capacity, 
nearly doubling current combined capacity of 
melting to 28,800 MTPA & casting to 12,600 
MTPA

Broaden End-Market Exposure

Continue developing products for EV, 
energy, agriculture, defence, 
healthcare and other non-automotive 
applications.

Deepen Customer Relationships

Strengthen engagements with existing 
OEMs and Tier-1 suppliers through 
engineering support, product 
development and delivery performance.

Operational Efficiency

Focus on production planning, yield optimization, 
quality control and capacity utilization.

Focus on Quality & 
Increasing Process Design 
Capabilities

In-house design, simulation, and 
CNC-automated precision 
engineering backed by multi-ISO 
and IATF 16949 standards, 
leveraging advanced process 
capabilities and X-ray inspection for 
zero-defect quality and faster cycle 
times.

Aerospace Opportunity

Recently entered the aerospace segment and 
received vendor approval from a customer for 
product supply. Further commercial 
contribution should be tracked as the 
opportunity develops.

Strategic Pillars for Sustainable Scalability
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Focus Sectors

Automotive
• Engine Parts
• Intake Manifolds
• Clutch Housings
• EGR Components

Supplying compressor, intake manifold, cylinder 
head cover, assembly air intake manifold, 
camshaft carrier, clutch housing, cover front, etc.

Electric Vehicles
• Transmission Housings
• Brackets
• Bearing Assemblies

Supplying transmission housings, brackets and 
housing bearing sleeve assembly and others.

Non-Automotive
• Agriculture
• Defence
• Energy
• Healthcare

Supplying drive box housing FA5, cast flange, 
elbow, turbo outlet, external conductor, 
contact carrier (fertigteil), upper bracket, 
conductor, carrier, drive box housing (FA1) etc.



Industry Tailwinds: PPEL Well Positioned to Capture Growth
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MARKET SIZE
Turnover
Rs. 6,73,000  Cr 
(US$78.7B) in FY25

Exports: 
US$22.9B in FY25 — 
target US$100B by 2030

14% CAGR 
between FY20–FY25

2.3% of India’s 
GDP → 
target 5–7% by 2026

Foundry industry 
US$20B turnover, 
US$3.54B exports

Machine Tool 
Market
US$1.5B → US$3.2B by 
2032 (8.2% CAGR)

OEM supplies: 
Rs.5,70,000 Cr — 10% 
YoY growth

30% electric mobility 
target by 2030

Growth Drivers
Demand: 
Robust domestic auto 
industry growth

Rising 
middle class and working 
population

Self-Reliant 
India 
Halving Rs.1T auto 
component imports

China+1: 
Global OEMs 
diversifying supply 
chains

PLI Scheme: 
Rs.25,938 Cr outlay 
for auto sector FY23–
27

FAME-I & II: 
Rs.11,500 Cr for EV 
ecosystem 
development

India to be the world’s 
3rd Largest auto market by 
volume and value

Road Ahead
Auto component trade 
US$80B by 2026

EV charging stations
12,146 (2024) 
→ 4 lakh by 2026

Passenger 
vehicle sales
Record 4.3M units in 
FY25

Automobile 
exports
Rose 19% to 5.3M 
units in FY25

PV exports 
all-time high 
7,70,364 units in FY25

Engineering 
goods exports 
US$200B by 2030

20L+
EVs Sold in FY25

US$78.7B 
Auto Component 
Turnover FY25

14% 
Industry CAGR 
FY20–FY25

Export Target 
by 2030

US$ 100B US$222B 
Auto Industry Size



H1FY27 
PERFORMANCE 



H1FY27 – Snapshot
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Revenue from Operations (Rs Mn) Gross Profit (Rs Mn)

EBITDA (Rs Mn) & Margin (%) PAT (Rs Mn) & Margin (%)

2,220

2,939

1,249

2,101

FY25 FY26 H1FY26 H1FY27

373

549

228

396

17%

19%

18% 19%

FY25 FY26 H1FY26 H1FY27

224

335

133

249

10%
11% 11%

12%

FY25 FY26 H1FY26 H1FY27

• We delivered healthy topline 
growth of ~68% in H1FY27, 
supported by strong demand and 
continued traction across core and 
emerging verticals. 

• With this momentum expected to 
continue into H2FY27, we expect to 
sustain 

• EBITDA margins of ~19%

• PAT margins of ~12%.

1,226
1,722

761
1,105

FY25 FY26 H1FY26 H1FY27

68%

45%

88%74%



Particulars (Rs Mn) H1FY27 H1FY26 YoY FY26 FY25 YoY

Revenue from operations 2,101 1,249 68.2% 2,939 2,220 32.4%

Direct Overheads 995 487 1,217 994

Gross Profit 1,105 761 45.2% 1,722 1,226 40.4%

Gross Margin (%) 53% 61% 59% 55%

Employee Expenses 161 117 258 198

Other Expenses 548 417 915 655

EBITDA 396 228 73.9% 549 373 47.1%

EBITDA Margin (%) 19% 18% 19% 17%

Depreciation 44 29 64 49

EBIT 353 198 77.7% 485 324 49.6%

Other Income 14 3 15 7

Finance cost 28 18 42 26

PBT 338 183 85.3% 458 305 50.2%

Tax/(Tax credit) 89 50 124 81

Profit After Tax 249 133 87.6% 335 224 49.1%

PAT Margin (%) 12% 11% 11% 10%

Profit & Loss Highlights – H1FY27
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Revenue Mix across Business Verticals (1/2)
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Commercial Vehicles 2-Wheeler

* Amount in Rs. Mn

Passenger Vehicles

952

1,143

1,495

668

1127

FY24 FY25 FY26 H1FY26 H1FY27

8

41

60

50

60

FY24 FY25 FY26 H1FY26 H1FY27

323 327

435

177
147

FY24 FY25 FY26 H1FY26 H1FY27

107

194

288

139

250

FY24 FY25 FY26 H1FY26 H1FY27

EV

Automobile Sector* Automobile Sector (EV)*



Revenue Mix across Business Verticals (2/2)

Non-Automobile Sector*

41

171

226

310

171

482

FY24 FY25 FY26 H1FY26 H1FY27

Energy

19

48

81

10

49

FY24 FY25 FY26 H1FY26 H1FY27

Agriculture

7.73

2.84

8.89

0

2

FY24 FY25 FY26 H1FY26 H1FY27

Healthcare

* Amount in Rs. Mn



Deployment Status of IPO Funds

Objects of the IPO
Available for Deployment 

(in Rs. Mn)
Actual Deployment Balance for Deployment Status

Funding CAPEX towards setting 
up of manufacturing facility at 
Khed district, Pune 

1063 406* 657 Ongoing

Working Capital Requirements 300 300 0 Completed

General corporate purposes 36 36 0 Completed

Other Expenses 199 199 0 Completed

Total 1598 941 657 -

Successfully raised Rs.1598 Mn through its IPO and got listed BSE SME platform with effect from August 4, 2026.

42
*This also includes repayment towards bridge financing of HSBC (Term Loan) and State Bank of India (SBI-Term Loan)



ANNUAL 
PERFORMANCE 



Strong Financial Performance 
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Revenue from Operations (Rs Mn) EBITDA (Rs Mn) & Margin (%) PAT (Rs Mn) & Margin (%)

ROE & ROCE (%) Debt to Equity (x) Cash Flow from Operations (Rs Mn)

1,737

2,220

2,939

2,101

FY24 FY25 FY26 H1FY27

278
373

549 396

16%
17%

19%
19%

FY24 FY25 FY26 H1FY27

162
224

335

249

9% 10% 11% 12%

FY24 FY25 FY26 H1FY27

131 106
149

306

Mar-24 Mar-25 Mar-26 Sep-26

0.30

0.20

0.30

0.10

FY24 FY25 FY26 H1FY27

25% 27% 25%

33% 33% 31%

FY24 FY25 FY26

ROE ROCE



Particulars (Rs Mn) FY24 FY25 FY26 H1FY27

Revenue from operations 1,737 2,220 2,939 2,101

Direct Overheads 762 994 1,217 995

Gross Profit 975 1,226 1,722 1,105

Gross Margin (%) 56% 55% 59% 53%

Employee Expenses 165 198 258 161

Other Expenses 533 655 915 548

EBITDA 278 373 549 396

EBITDA Margin (%) 16% 17% 19% 19%

Depreciation 39 49 64 44

EBIT 239 324 485 353

Other Income 9 7 15 14

Finance cost 25 26 42 28

PBT 223 305 458 338

Tax/(Tax credit) 61 81 124 89

Profit After Tax 162 224 335 249

PAT Margin (%) 9% 10% 11% 12%

Profit and Loss Statement
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Equity & Liabilities (Rs Mn) Mar-24 Mar-25 Mar-26 Sept-26

Shareholder's Funds 638 836 1,332 3,008

Share Capital 86 86 146 199

Reserves and Surplus 552 751 1,185 2,808

Non-Current Liabilities 96 133 222 215

Long-Term Borrowings 77 110 194 168

Deferred Tax Liabilities 19 23 28 46

Current Liabilities 215 350 760 521

Short-Term Borrowings 66 86 217 69

Trade Payables - Micro & Small 
Enterprises 30 79 0 138

Trade Payables - Other than Micro & 
Small Enterprises 61 75 317 194

Other Current Liabilities 32 53 146 76

Short-Term Provisions 26 57 80 44

TOTAL 949 1,319 2,314 3,743

Assets (Rs Mn) Mar-24 Mar-25 Mar-26 Sept-26

Non-Current Assets 513 646 1,125 1,566

Property, Plant & Equipment 401 547 745 1,345

Intangible Assets 0 0 5 4

Capital Work-in-Progress 58 0 284 25

Non-Current Investments 1 1 1 1

Long-Term Loans & 
Advances 53 97 90 133

Other Non-Current Assets 0 0 0 58

Current Assets 435 673 1,189 2,177

Current Investments 0 0 0 0

Inventories 169 256 507 645

Trade Receivables 199 360 518 565

Cash & Cash Equivalents 28 3 49 766

Short-Term Loans & 
Advances 35 50 66 97

Other Current Assets 5 4 49 105

TOTAL 949 1,319 2,314 3,743

Balance Sheet

46



Particulars (Rs Mn) Mar-24 Mar-25 Mar-26 Sept-26

(A) Net Cash Flow from Operating Activities 131 106 149 306

(B) Net Cash Flow from Investing Activities -121 -132 -479 -1,165

(C) Net Cash Flow from Financing Activities -66 1 332 970

Net (Decrease) / Increase in Cash & Cash Equivalents 
(A+B+C)

-55 -25 2 112

Opening Cash & Cash Equivalents 83 28 1 4

Cash and cash equivalents at the end of the period 28 3 4 116

Cash Flow Statement

47



Script Related Information (as on 22ndOct 2026)

BSE Symbol 544844

CMP (Rs per share) 856

Market Cap (Rs Mn) 17,080

Shares O/s (Mn) 19.94

Face Value (Rs) 10

63.8%

2.1%
5.7%

28.4%

Promoter & Promoter Group FII DII Public

Shareholding Pattern (as on 30 - 09 - 26)

Stock Information

48



Connect with Us

Suyash Samant | suyash@stellar-ir.com

Jay Sangani | jay@stellar-ir.com

Phone: 022 62398024

www.stellar-ir.com  

Stellar IR Advisors Pvt. Ltd.

Shalaka Khandelwal | Company Secretary 

Email Id: investors@poojaaprecisionengg.in 

Phone: +91 96736 96541

www.poojaaprecisionengg.in

Poojaa Precision Engg. Ltd

http://www.stellar-ir.com/
http://www.stellar-ir.com/
http://www.stellar-ir.com/
mailto:investors@poojaaprecisionengg.in
https://www.poojaaprecisionengg.in/
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