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Q1 INFORMATION UPDATE
FY 2026–27 | Quarter Ended 30 June 2026 | Order-Book & Momentum Update
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01
CHAIRMAN’S 
MESSAGE

Lt Gen M. U. Nair (Retd.)
Chairman of the Board
63SATS Cybertech Ltd.
Former National Cyber Security Coordinator (NCSC),
Government of India

A quarter into the new �nancial year, I want 
to o�er a perspective shaped less by 
celebration and more by observation. In 
national defence, we learn early to 
distinguish between activity and readiness. 
What 63SATS has demonstrated in Q1 FY27 is 
readiness converting into result.

An order book of ₹288 crore secured in a 
single quarter is not merely a commercial 
milestone. It is evidence that the market 
now recognises 63SATS as a dependable line 
of defence, and that the demand for 
cybersecurity in India is real, sustained, and 
non-discretionary. This is structural, not 
cyclical.

I note with equal approval the discipline 
with which this update is presented. The 
company reports committed order book, 
not billed revenue, because the year is still

running. In my experience, institutions that 
are candid about what they have secured, 
as distinct from what they have earned, are 
the institutions that endure.

This quarter we have also strengthened the 
Board with two accomplished leaders, 
whom I welcome warmly.

Governance is not a formality at scale. It is 
the mechanism through which ambition is 
held to account, and it becomes more 
important, not less, as the company grows.

The task ahead is clear. Demand has been 
secured. The discipline of delivery, at this 
new scale and without compromise, will 
de�ne the remainder of FY27.

The foundation is sound. The direction is 
deliberate. Execution will now speak for 
itself.
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02
MD & CEO’S
MESSAGE

Neehar Pathare
MD, CEO & CIO
63SATS Cybertech Ltd.
Co-Chairman of the Cybersecurity 
Committee/Task Force at CII

When we closed FY26, I wrote that we were 
building an institution, not chasing 
short-term gains. One quarter into FY27, 
that conviction is being validated faster 
than we anticipated.

The clearest signal is our order book: ₹288 
crore committed in Q1, covering close to 82 
percent of our full-year target. But the 
number I return to most often is a di�erent 
one. CYBX has now crossed two million 
downloads and three lakh+ paid subscribers.

That �gure matters to me because it 
represents a belief we have held from the 
start, that cybersecurity must be 
democratised. Protection cannot remain a 
privilege of large enterprises. Every citizen 
who downloads CYBX is a household 
brought under institutional-grade 
protection, often for the �rst time. Building 
India’s �rst cybersecurity super app to this 
scale, and getting people to pay for it, tells 
us the category is real.

On the enterprise side, our IP engine 
continues to compound. CYBX AI CyberOps 
has crossed ₹53 crore in cumulative order 
value. The shift from a services company to 
an IP-led institution, which we set out to 
prove, is now visible in the numbers.

I am also honoured to have been invited to 
Co-Chair the cybersecurity mandate at the 
Confederation of Indian Industry. I regard 
this less as recognition and more as 
responsibility, to help shape the standards 
and posture of an industry that now sits at 
the heart of national resilience.

To our investors, partners, and every 
member of the 63SATS team: thank you for 
the belief. The foundation is built. FY27 is 
where we scale it.
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03
JT. MD & JT. CEO’S
MESSAGE

Srinivas L
Jt. MD & Jt. CEO
63SATS Cybertech Ltd.

Q1 FY27 has con�rmed what FY26 set in 
motion from ₹3.6 Cr in FY25 to ₹87 Cr in FY26 
to ₹288 Cr in FY27. The foundation we built 
last year is now converting into scale, faster 
than we planned for.

The clearest proof is the order book. In a 
single quarter, we have booked ₹288 crore in 
committed orders. That is more than three 
times our entire FY26 revenue, and it already 
covers roughly 82 percent of our full-year 
FY27 target. This is not pipeline. It is signed 
demand.

Our IP thesis is holding. CYBX AI CyberOps 
has crossed ₹53 crore in cumulative order 
value, ₹13 crore of it added this quarter. This 
is our IP centric path and is no longer a plan 
on a slide. It is a compounding revenue line.

I want to be precise about what this update 
reports. The �nancial year is running, so we 
show committed order book and traction, 
not billed revenue. We would rather show 
you what is contracted than what is 
convenient.

Which brings me to the only thing that 
matters for the rest of FY27. Demand is no 
longer our constraint.

Delivery is. Converting this order book to 
revenue, on time and without compromising 
quality, is now the entire game. It is a harder 
discipline than selling, and it is exactly the 
one we have built the team, the 
certi�cations, and the alliance leverage to 
master.

We said FY27 would be the year we scale. Q1 
is the proof. Now we execute.

63SATS CYBERTECH  |  Q1 Information Update FY26

We are no longer 
building capability.

We are converting it.
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04
Q1 FY27 
SCORECARD
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Metric

Q1 Order Book

CYBX DNA AI CyberOps — 
Cumulative Order Value

CYBX Super App Downloads

CYBX Paid Subscribers

DPDP Clients Onboarded

Board Strengthening

Institutional Recognition

Q1 FY27

₹288 Cr

₹53 Cr+

2 Mn+

3,25,000+

65+

+2 Directors

CII

Context & Trajectory

Already achieved 82% of the ₹350 Cr FY27 
revenue target, secured in one quarter

₹13 Cr booked in Q1; extends the ₹40 Cr FY26
base

Up from 18.87 lakh at FY26 close

Up from 2.32 lakh at FY26 close

New compliance-led revenue engine, live in Q1

Governance and institutional depth expanded

Co-Chairmanship of the CII Cybersecurity 
Committee

Q1 order book equals roughly 3.3x the whole of FY26 
revenue (₹87 Cr), booked in a single quarter, and 
covers 82% of the FY27 target before the year is a 
quarter old. The FY27 question has moved from 
demand generation to delivery execution. These 
orders are on a phased wise execution  in the same 
�nancial year and ₹100 crore out of  ₹288 crore is 
already executed and billed including payment of 
equivalent GST and other applicable taxes.

₹288 Cr

A quarter of committed demand, IP acceleration, and consumer scale.
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₹288 Cr 82% 3.3 X ₹45 Cr

05
THE ORDER-BOOK 
BREAKTHROUGH

Why this changes the FY27 story

• Demand is no longer the risk. Entering FY26 we were proving we could capture demand. 
Entering FY27, approx. 82% of the annual target sits in the order book after one quarter. 
The strategic question shifts entirely to disciplined, ontime delivery.

• The three-engine model is compounding. Order book is being fed simultaneously by CSF 
enterprise expansion, CyberDome government and critical-infrastructure mandates, and 
CYBX DNA IP. No single engine carries concentration risk.

• Alliance leverage is multiplying reach. The structured OEM channel continues to act as 
an o�-payroll �eld force, converting pre-established credibility into registered, quali�ed 
demand.

• Order book converts to revenue across the delivery cycle. Recognition follows 
deployment and milestones through FY27. Billed revenue will be reported at the full-year 
close.

Founder-grade transparency. A large order book is an asset only if it is delivered. We 
have deliberately front-loaded capacity planning, certi�cation density, and delivery 
leadership so that conversion keeps pace with intake. Delivery execution is our stated 
priority for the remainder of FY27.

₹288 crore of committed order book in Q1 fundamentally de-risks the FY27 plan.

Q1 FY27 order 
book

of FY27 ₹350 
Cr target

Already achieved

of full-year 
FY26 revenue

opening order
book, 1 Apr 26

63SATS CYBERTECH  |  Q1 Information Update FY26
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Product 

CYBX DNA AI CyberOps

CYBX Super App

CYBX Coin

IronDroid IP

Status

₹53 Cr+ cumulative

2 Mn+ downloads / 
3.25 L+ paid 
subscribers

FY27 launch

In progress

What it does

AI-powered SOC orchestration and automated 
response at enterprise scale

Consumer protection against scam calls, 
phishing, UPI fraud and malicious apps, with 
embedded cyber insurance

Security-intelligence token driving ecosystem 
engagement and rewards

Privacy-�rst, hardened mobile ecosystem for 
B2B and B2C

What is driving the acceleration

• Outcome, not tooling. CYBX DNA AI CyberOps automates threat detection, incident 
response, and security operations, reducing SOC team dependency by up to 60%. 
Enterprises are buying measurable risk reduction, not another console.

• Land-and-expand is repeatable. IP now travels alongside CSF advisory and managed 
services, converting trusted service relationships into high-margin product revenue inside 
the same accounts.

• Valuation logic favours IP. Product revenue commands a structural premium over 
services. Every rupee that shifts from services to IP re-rates the quality of the overall 
revenue base.

06
CYBX DNA — 
THE IP ENGINE ACCELERATES
The services-to-IP thesis is not a plan any more. It is a proven, compounding revenue line.

63SATS CYBERTECH  |  Q1 Information Update FY26

Cumulative order value for CYBX DNA AI CyberOps,
our AI-powered SOC orchestration platform, with 
₹13 crore booked in Q1 FY27 on top of the ₹40 crore 
FY26 base. Proprietary IP, sold at enterprise scale, at
premium margins.

₹53 Cr+

PAGE 7



Momentum, and the levers still to �re

• Organic proof before paid scale. Growth to two million has been achieved largely 
organically. The paid acceleration layer, through the Publicis partnership entering in FY27, 
is still ahead of us.

• Subscriber conversion is holding. A 3.25+ lakh paying base on a 2 million+ install base 
validates genuine willingness to pay for consumer cybersecurity, a category most of the 
market still gives away free.

• CYBX Coin as an engagement engine. The FY27 launch of CYBX Coin introduces a 
gami�ed rewards layer designed to drive both downloads and retention.

• Accessible by design. Availability across multiple Indian languages keeps CYBX aligned to 
a mass-market, trust�rst philosophy rather than a metro-only premium play.

07
CYBX DNA — 
CONSUMER SCALE
India’s �rst cybersecurity super app has crossed the two-million mark, and the subscriber 
base is scaling with it.
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2 Mn+

18.87 L -> 20 L+ 2.32 L -> 3.25 L+

3,25,000+ ₹10 L
total 
downloads

Paid Subscribers: FY26 close -> Q1 FY27Downloads: FY26 close -> Q1 FY27

Paid 
subscribers

cyber insurance 
cover / user
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Why this is a structural, non-discretionary spend
• Compliance is now law, not choice. With penalties stacking up to ₹250 crore per 

violation, DPDP readiness has moved from a nice-to-have to a board-level obligation for 
every data-handling enterprise in India.

• We are positioned ahead of the deadline. Our DPDP GTM, built on signed OEM alliances 
and an AI cyber overlay, gives clients an execution partner rather than another advisory 
report. 63SATS builds & runs the compliance posture; it does not merely recommend one.

• Twenty logos in one quarter is a defensible head start. Early reference clients across 
regulated verticals create the credibility �ywheel that compounds through the 
enforcement window.

We have onboarded more than 65 customers for DPDPA 
compliance. Partial list of some of them are:

65+ ₹250 Cr ₹100 Cr
DPDP clients 
onboarded in Q1

penalty exposure 
per violation

FY27 focus-area 
GTM target

08
DPDP — EARLY MOVER 
IN A MANDATED MARKET
As India’s Digital Personal Data Protection regime moves toward enforcement, 
63SATS has already converted the mandate into clients.

63SATS CYBERTECH  |  Q1 Information Update FY26
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Why it matters

Each addition extends the institutional weight already anchored by Lt Gen M. U. Nair (Retd.), 
Neehar Pathare, and the wider Board and Advisory Board. As the order book scales past ₹288 
crore, board-level governance, risk oversight, and network reach become force multipliers for 
disciplined execution.

Governance depth is scaling alongside the business. Two accomplished leaders joined the 
63SATS Board in Q1 FY27.

09
STRENGTHENING 
THE BOARD

63SATS CYBERTECH  |  Q1 Information Update FY26

Ms. Shruti Shah
Board Member
• Independent Director – Indian Institute of Corporate A�airs
• Board Member – ACC, Balkrishna & Kalyani Group
• Partner – Pravin P. Shah & Co.
• Director – Health & Education Foundation

Mr. Chandrasekhar Kanekal 
Board Member
• Independent Director – 63 Moons Technologies Ltd.
• Independent Director – TruAlt Bioenergy Ltd.
• Former Director – TransUnion CIBIL & NABARD
• Former General Manager – Union Bank of India
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What this signals to investors

• A seat at the policy table. Co-chairing a CII cybersecurity mandate places 63SATS inside 
the conversations that shape industry standards, regulatory posture, and national 
priorities, rather than reacting to them after the fact.

• Credibility that compounds into pipeline. This kind of institutional standing is the trust 
infrastructure that converts, over time, into enterprise and government mandates. It is the 
clearest external validation that 63SATS is viewed as a serious, credible, India-�rst 
cybersecurity institution.

• Consistent with our positioning. It reinforces the sovereignty-led narrative that runs 
through everything we build: Secured by Design, Sovereign by Default.

63SATS is increasingly recognised not as a vendor in the market, but as a voice shaping national
cybersecurity policy.

10
INSTITUTIONAL
RECOGNITION

63SATS CYBERTECH  |  Q1 Information Update FY26

Neehar Pathare, MD, CEO & CIO of 63SATS, has been appointed 
Co-Chairman of the Cybersecurity Task Force at the 
Confederation of Indian Industry (CII), one of India’s most 
in�uential industry bodies.
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11
PARTIAL LIST OF 
OUR VALUED CUSTOMERS

63SATS CYBERTECH  |  Q1 Information Update FY26
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Events & thought leadership
Through Q1, 63SATS leadership carried the company’s point of view into the rooms that 
matter, from industry forums to CISO and boardroom platforms, reinforcing our position as an 
outcome-driven, India-�rst cybersecurity institution. Each appearance is analytically led and 
non-promotional by design, building authority rather than pushing product.

Mindshare �rst, market share next. Q1 saw 63SATS build visible brand presence across events,
 advertising, and out-of-home media.

12
63SATS IN 
THE MARKET

63SATS CYBERTECH  |  Q1 Information Update FY26
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Strengthening Digital Defences: 63SATS Cybertech 
cemented its cybersecurity leadership by formalising a 
strategic tie-up with legal expert Dr. Pavan Duggal (right) at 
‘CyberSec India Expo 2026’ in Mumbai on April 23. 

Gold Standard For Mobile Defence: 63SATS Cybersecurity 
demonstrated its elite cybersecurity expertise as the 
revolutionary CYBX super-app bagged the Radio City 
Mumbai City Icons Award for ‘Excellence in Mobile Security’.

Protecting Digital India: 63SATS Cybertech participated as 
the Title Partner at CII’s ‘Cybersecurity 360° Summit’ 
alongside top government and defence leaders in New Delhi 
on July 3, 2026.

Leading From The Front: 63SATS Cybertech took the 
centre-stage as the Presenting Partner at the ‘ET CISO 
SecuFest’ which was held in Lucknow in March 2026 to 
showcase its cutting-edge expertise directly to top CISOs.
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Out-of-home & hoardings
High-visibility out-of-home placements put the 63SATS and CYBX brands into physical public 
space, anchoring recognition and trust at scale.



The single strategic priority

With approx. 82% of the annual target already committed as order book in Q1, the decisive 
variable for FY27 is no longer demand. It is delivery execution at scale: converting order book 
to revenue on time, without compromising quality, while protecting the margin path toward 
our EBITDA objective.

One year ago, a ₹3.6 Cr company. At FY26 close, ₹87 Cr. One quarter into FY27, ₹288 Cr already 
in the order book. The foundation is built. FY27 is where we deliver.

Q1 has moved the FY27 plan from ambition to execution. The remaining three quarters
are about disciplined conversion.

13
FY27 
TRAJECTORY
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Dimension

Order Book

IP Revenue

Consumer

Compliance

Delivery Capacity

Governance

Focus for H2 FY27

Convert order book to billed revenue 
on schedule

Deepen IP mix; scale CYBX DNA AI 
CyberOps deployments

Publicis-led acquisition; CYBX Coin 
launch

Scale toward the ₹100 Cr+ DPDP GTM

Hire and certify ahead of the delivery 
curve

Institutionalise oversight at scale

FY27 Position at Q1

₹288 Cr booked (Already achieved
82% of FY27 target)

CYBX DNA AI CyberOps ₹53 Cr+ 
cumulative

2 Mn+ downloads, 3.25+ Lakh paid 
subscribers

65+ clients onboarded for DPDPA

Team scaling toward 190

Board strengthened by two directors

Services create relationships. Products strengthen 
them. Intelligence sustains them.

Secured by Design. Sovereign by Default.
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