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Safe Harbor

CarTrade Tech Ltd | Investor Presentation

This presentation and the accompanying slides (the “Presentation”), which have been prepared by CarTrade Tech Limited (the “Company”),
have been prepared solely for information purposes and do not constitute any offer, recommendation or invitation to purchase or subscribe
for any securities, and shall not form the basis or be relied on in connection with any contract or binding commitment whatsoever. No offering
of securities of the Company will be made except by means of a statutory offering document containing detailed information about the
Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but the
Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the truth, accuracy,
completeness, fairness and reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and may not
contain all of the information that you may consider material. Any liability in respect of the contents of, or any omission from, this Presentation
is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’'s market opportunity and business prospects
that are individually and collectively forward-looking statements. Such forward-looking statements are not guarantees of future performance
and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict. These risks and uncertainties include,
but are not limited to, the performance of the Indian economy and of the economies of various international markets, the performance of the
industry in India and world-wide, competition, the company’s ability to successfully implement its strategy.

The Company's future levels of growth and expansion, technological implementation, changes and advancements, changes in revenue,
income or cash flows, the Company’'s market preferences and its exposure to market risks, as well as other risks. The Company’s actual results,
levels of activity, performance or achievements could differ materially and adversely from results expressed in or implied by this Presentation.
The Company assumes no obligation to update any forward-looking information contained in this Presentation. Any forward-looking
statements and projections made by third parties included in this Presentation are not adopted by the Company and the Company is not
responsible for such third-party statements and projections.

Car@radeir™=y



Car@radell=y

Cacarwale cacarwale
| G sure

CarFrade Fech Lt

Consumer Group

€ bikewale
Car@)rade..

New & Used Cars Two Wheelers

v

UNMISSABLE PRESENCE. UNMATCHED
SAFETY & UNADULTERATED THRILL

Browse bikes by

ROYAL
U.!I!l—"l ENFIELD

& g

Featured bikes

Mast Popular

Online platforms for customers, dealers, and
OEMs to buy and sellnew and used
vehicles seamlessly. Powered by tech-enabled
ERP and CRM solutions.

Phygital Auction Services

Remarketing Group

ESHFIIFM

SLF FOWER DF FHDIAF

Car@rade

exchange

Online Auction Services

Vehicle & EqUipment Auction Platform

TVS Credit TW Bifrar Onfine Auction

iz (rermsa)
a Fasancs & Faking

USCOMING EVENTS

' Documenttion - Logistics

Online-offline auction platform used by
consumers, business sellers, dealers, and
fleet owners

Ql

ADROIT RUTO

Inspection Services

Inspection and
valuation services

OLX India

Ox

Used Classifieds Business

| Q, Find Cars, Mobite Phones

Browse categories

Fresh recommendations

TR

2 50,50,000 #.37.50,000

¥ 33,00,000 %14,75,000
G

. e e

Home

Online classifieds platform across 12
categories (include Auto, Real estate,
Mobiles/ Electronics, Furniture, etc).
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INNOVATION DRIVES GROWTH AND PROFITS

CarTrade Tech Ltd | Investor Presentation

(F Foundedin 2010 ) (‘f Listed in 2021 )

3 years Growth Story [FY 2023 to FY 2026]

Delivered 50%+ YoY EBITDA growth in each of the last 12 Consecutive Quarters

COMPOUNDING AT SCALE

Revenue CAGR 29%
EBITDA CAGR 98%

PAT CAGR 82%

STRUCTURAL MARGIN EXPANSION

9%

CAPITAL STRENGTH

1,244 Cr

CASH RESERVES

Debt Profile | Zero Debt

Cash Balance Change | ~ 300 Crores (FY26)

Return On Equity

SHAREHOLDER VALUE

Share Price CAGR 62%
4]

EPS CAGR 86%

FY23 FY24 FY25 FY26

P=Earnings Per Share

X244 Cr - Among India’s most profitable listed digital platforms




Our Strengths

CarTrade Tech Ltd | Investor Presentation

Massive &

Growing TAM

Large,
underpenetrated
markets

Strong digital
tailwinds

Auto TAM —
$14Bn+

Used Product
TAM —$22Bn +

~$36Bn Market for

Auto and Used
Products

:

Brand &
Leadership

#1 New Auto
marketplace

#1 Used Auto
ecosystem

#1 Phygital

Vehicle Auction
marketplace

#1 Used Goods

marketplace

Across B2B, B2C,
C2C and C2B
transactions

:

150 million unique customers on three different platforms

Unmatched
Platform Scale

76 M+ Monthly
unique visitors

>95% Organic
traffic

1.7 M+ Auctions a
year

500+ physical
locations across
90 cities

>150M unique

annual users across
EACH platforms

:

Market
Leadership

63 % of India’s
used car listings

2.3B+ chats
(deep
engagement) on
OLX

~25M+ sellers |
~75M+ buyers

200K+ auction
bidders

Driving liquidity &
conversion at scale

:

Proprietary
Data and Tech

Decades of
proprietary data

Cross-platform
network effects

Unified tech
backbone
unlockingcross-
platform
synergies

15+ Agentic Al
solutions across
platforms

:

Robust
Business Model

Asset-light, High
margin business:--

® Revenue 3yr
CAGR -29%

Profits 3yr
CAGR - 82%

Strong EBITDA
margins -

33%

High-return
business delivering
10% ROE

‘

Scale X Trust X Profitability *x Network Effects x Tech = Market Leadership
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THE OPPORTUNITY

Leadership | Intelligence | Transactions

Connecting trusted marketplaces, proprietary intelligence, partnership and transaction layers.

Marketplace Leadership

Scaled marketplaces - Trusted brands

New Auto platform
Used Auto ecosystem
Used-goods marketplace

Auction and remarketing phygital

platform

Deep dealer, OEM and partner network

Our DNA

Intelligence & Trust

Al agents - Proprietary data

Matchmaking intelligence
Price and offer intelligence
Verification and trust signals

Condition check and inspection

Asset-light Transaction Enablement

Partner-led finance - escrow - logistics

Loan and finance enablement

Escrow / SafePay

Logistics fulfilment
Retail and reservation tools

Brand Leadership Asset-Light Proprietary data Network Effects Operating Leverage

Ecosystem Plays

B2C

C2B

c2Cc

Retail

Partnerships

FinTech
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CARTRADE NEW AUTO

New Auto Journey

Cacarwale @ bikewale

CarTrade Tech Ltd | Investor Presentation
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The Al Companion for Every Step of New-Car Buying ]

CarTrade Tech Ltd | Investor Presentation

GUIDED JOURNEY

17 steps, one guided flow

From showroom visit to delivery:
with an Al assistant integrated at every step.

See how any trim differs from the showroom's

& display car

Test-drive checklist with captured, comparable
notes

@ Community price validator- understand if your
guote is at market

Compare Trims
Variant A — Display variant in showroonm

Creative Creative+ -ear

Smart Pure

Creatives

HOL257 scréen - touch buktors AC - ventilated seats
* o@e
Z10.341 on-road, Mumbai

Variant B — Your preferred wvariant

Smnart @ Creative Creatives £ar

Pure

sscal Buttons AC - rear AT went

@ oss

10000 on-roed, Mumbai

-2 34K for Creative+
Creative+ adds more

Pure — Craative+

Sunroof Sunroof

Fixed sunroof Panoramic sunroof

Mice to have

Compare trims vs. the display car

What to lecus on during the test drive?

W Safety Space

“& Build quality —a Drive guality

® Sat AC on Auto 24°C and check how fast cabin
cools = front and rear.
#® Try the ventilated seats it available — check cool

down time.

Check seat adjustability and lumbar support on

the driver's side.

® Eyaluate NVH at 60=-80 kmph — road and wind

noise matter on long drives.

front seat in your preferred position.

= My test drive notes

Good knee room for tall passengers B
eadinom ot omfartable B

Shght Enee pinch wi all driver 4
Cenire hump intrugive for 3rd passenger

Marrow for 3 adulis €

Suspension: Slightly stitf on bad roads 4

AC: Front cool, rear takes time 4

Test-drive checklist & notes

Check rear knee room and headroom with the

Car@radeir™=y



The Al Companion for Every Step of New-Car Buying ]

Al-based video guides for car buyers

Turn our scores, reviews and 360° views into short videos that reach buyers where they already watch and bring new, discoverable traffic back.

° Powered by our moat a Built for reach (the job) e Lean & low-risk

» Scripts generated from specs + scores » Use-case videos: city, long trips, » Al pipeline at a fraction of production
+ verified UGC + 360, human- comfort, chauffeur-driven. cost.
reviewed. * Published on our platforms and Social * Personas by use-case need, not

+ Content only we can make, not a Media. demographic avatars.

generic Al host.

Sample Videos:

3XO Rear Seat Comfort Nexon Dashboard

CarTrade Tech Ltd | Investor Presentation
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New Auto The Al Companion for Every Step of New-Car Buying

Planning a showroom visit?
Everything you need from visit to delivery

TATA NEXON - BUYING GUIDE BOOKING AND PAPERWORK
. . . ) .
A digital journey that assists every buyer Showroom to delivery o Pay booking amount 5
17 steps - Tap to expand - Mark done as you go Commit to your variant 1O E
from discovery to delivery . .
ot 1 completed . Loan and finance Display car # your Know your price
T v variant Fixed vs optional vs
AT THE SHOWROOM Visualise how your negotiable — decoded.
H variant differs from
Test d rlve agent 1 Select your car and dealer o 1 Finalise insurance showroom's.
9 Personalise this guide Mandatory but flexible v
2 Walk in and look at the car RTO and istrati
E R oan agent
(4 Test drive smarter Every step covered
3 :fi:’q’f;:ﬁftg;"’e v 13 Wait for delivery slot o Checklist + notes across Booking to delivery —
N Typically 2-6 weeks all cars you drive. nothing catches you off
-1 guard.
O Trade in agent 4 Finalise & compare variants BEFORE DELIVERY
@9 Trim cards - 360° views - Feature differences v
14 Pre-delivery inspection (PDI)
MOST IMPORTANT DECISION \Hspc(( before you sign v . .
“ Your Buying Companion »
At th e Sh OWI"OO m agent ° Get the ggent's quote % 15 Final payment and signing
& Take your time here Last step before handover v
6 Understand the on-road price o (IELLIN 2T (00
Know what you're paying for
. 16 Delivery and handover o
Price agent Voure almast thare
7 Negotiate "
Know what moves and what doesn't
17 Drive out o
You're done
8 Exchange your old car
. . v
[ Delivery agent
LSl EIGL TR o)L You are ready to drive

Car@radeir™=y



The Al Companion for Every Step of New-Car Buying ]

CONFIDENCE AT THE QUOTE

Already Have a Price Quote? Al
Enter the dealer's final quote to check if it's a good deal e
for thel t Petrol MT, Your quote: #13.85L - Market range: 212.80L - €14.20L
lid he pri k hi ’
A S _—
Validate the price. Ask anything. | —
BELOW MARKE ABOVE MARKET

Enter the dealer's quote and get an instant below / fair / above- | Quetelaioniihie rilghec s e-F 31830 5 phoire

. . the F13.40L-13.BOL range seen in Mumbai.
market read, plus an Al advisor on every step, from test drive to Validate Quote Negotiate: ask them to reduce handling
charges or include a 3-year extended warranty

negotiation.

Al-generated evaluation based on market trends and dealer at no extra cost.
pricing data.
Ex-showroom (Creative+ Petrol MT) Z1.54L
. Quote Valldator Enter & validate the dealer's quote RTO registration (~9%) Z104L
Benchmarks the dealer price against real market & dealer-pricing uote Advi Insurance (Ist year) 20721
uote vVisor
) . x
data. Ask anything about getting the agent's quote Handling+ T plate+ FASTEg Z0.20L
Hi! I'm here to help with this step. What would you like to Expected on-road total Z13.50L
know?
Fa i r_price ve rdict Your quoted price #13.85L
@ Clear below / fair / above-market band, with negotiation ~+ Help me optimize this quote

prompts.

Ask the Step Advisor
° Al istant — tap to ask any doubt about >

Ask Advisor

Q Step-aware Al answers doubts on trims, offers, finance and
paperwork.

Mark as done

CarTrade Tech Ltd | Investor Presentation

What to ask for? What is optional? Compare dealers?

CAsk about the quote... ) °

Below / fair / above-market verdict

Car@radeir™=y



New Auto Used Auto OLX India ]

CarTrade Tech Ltd | Investor Presentation

CarTrade Tech launches

CarTrade Used Auto

A technology-led and asset-light platform across — B2C | C2B | C2C | Retail | FinTech

Cacarwale OlX
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Used Auto

CarTrade Tech Ltd | Investor Presentation

Retail - Reimaging the buying experience

© Mumboai, Maharashtra v

(Q Search "Mobiles"

Jo Dikhega Wo
JALDI Bikega!

Featured Ads staning@
Sell Faster 7

& L | =

Properties Mobiles Jobs

PAT

Bikes Electronics & Commercial Furniture

°|l Select

Explore Select Cars =

Explore Select Cars >

High Traffic entry point
Filtered listing pages

View All

olx

[ €= Cars in Sector 52, Gurugram

E Filter ( SortBy v ) ( Brand and Model V> ( Budget

¥10,00,000
Maruti Suzuki Swift VX1 ABS
B 2024 @ 2000km

Petrol 151 Owner Manual

|'\B Free RC \@ Comprehensive Warranty | I:E‘ EMI options ]

@ Rohini Sector 3, Delhi, India

-~ _—
ABC MOTORS 5+ Years

New design on listing pages

Mercedes-Benz GLE Class
400 4MATIC | (2017)

Posted On
? 19,50,000 19 May ‘26
(2] 7-Day Money Back [®] Free RC Transter

@ Wibe Parle East, Mumbai View on Map

Enter Showroom
°|'. Irmerse yoursel in full 360
showroom experience

Key Highlights

Petrel ER 180,000 km
@ This car is from OLX Select Partner.
Buy with confidence, only with trusted partners.

@ Chat

Showroom mode and trust signals

Buying Experience

Trusted dealer network

Large, verified dealers
integrated -access to quality
inventory with peace of mind.

Captures high-intent buyers

Connecting High-intent buyers
and sellers seamlessly

Builds buyer confidence

Trust signals improve purchase
completion rates.

Scalable, asset-light model

Partner-led dealer growth model
— expanding reach without
inventory risk

Car@radeir™=y
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Used Auto

Retail — Virtual Dealership mode

Mercedes-Benz GLE Class

% 19,50,000

This car is OLX Select
Buy with confidence, only with trusted partners
o e ) Emm =
~Q ®
7-day

Spacicuswerranty 250+ points Fined piice Roadside
Uptol year inspected money back assurance asistance

360 views and Sales Concierge

e e 455 os0000

Certification detalls

@ dAwiured goalicy. Verifeed by Partner exoearta

e, e en s g e

& mom

Fudl sepply. igrtion & othar syilass

vra, e, coclieg b

Bapts, T, suclo B oodher featrnes
rinrir spbe. AL, Imominma
R catar b

Paraly, glwewan, lights & fixtuma

Tiears b iy

Tonas, ehitch, br e B moane

T v 1l

u Ho {nrmparicg a Mo -fAooded a Crigical paria

©

E] Test Drive ] Boak Mo
- < oncierga

Certification

Mercedes-Benz GLE Class
400 AMATIC | (2097)

0,0 —_—
o's =
AMATIC
Al Wheel Drive

12.3-imeh COMAND Onliss Duak-Zars

% 19,50,000

<

Cushisn
Combart
Soats

£,
&
7 hirbagh

Digital Indotainmant Climate (Deives + Fran

Inssrument Cluster Sysiom Eontral

imilar cars in this showrocom

' ABC moters
P Mercedes-Benz GLE 300d 4MATIC
2021 + Diesel + 42,000 km

@ Vila Parla East, Mumbai

‘ ABC motors
Mercedes-Benz GLE 400d 4MATIC

2027 + Diesel + 28,000 ke

Ensl, Murmbai

. ABC motors
Mercodes-Banz GLE 200d 4MATIC

2020 + Diesed + 55,000 km

& Vilie Parle Exu, Mumba.

] Test Drive

Showroom Catalogue

Passengers)

View all

@

¢ O imy @D oo Ok

9:41 anz

Q

Mercedes-Benz GLE Class

400 AMATIC | (2017) ?19,50,000 v

Certification details

Proceed to payment

Pay the booking amount to secure this car

® Great news!
You're saving ¥20,000 on this booking

Mercedes-Benz GLE Class
400 AMATIC | 2017

$19,50,000

Booking amount

100% refundable

325,000 ¢

ot valid only for defiveries within 3 days of booking

Test dri
SmET Schedule now >

No test drive scheduled

Explore loan options
i

Compare plans and get the best EMI for you

() Cor il ba booked on 9610707070

PROCEED TO PAYMENT 225,000 >

Test Drive and Reservation

Car@radeir™=y
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Used Auto SuperDost Al ]

Buying Agent Al* Selling Agent Al*

e SuperDOSt Sahi Deal, Full Speed

Talk in your Find the best Fiiters for Works directhy
ke sk Tata Meaon khamadra hai, regional language cars in your area Relevance on WhatsaApp

SO ya 2R mooked, basdget B e

s P Powered by India's Largest Car Marketplaces y 4

Mams § - Vikrmm Pat [S Armipring maga. . T

Cwral - Tals Masoe X2 Potrod

Mty Faar ™ - 200 Crasiursy maicteg s, 2 - “
Thidr Wast, Mursbl + B dkoms +

Locstion? - Thane Weat, M o e 2 Million+ Buyers and Sellers

Makineg Prica | - T oS00 P

2 e SuperDost connects you with the most relevant matches

Brsguienad o g - Tl 5 based on your exact preferences - guickly and efficiently.

Lotaios ¥ Ll

Tiwsar st

ks Instant Buyer, Instant Sale

Wiy This LssaT

e Dealers can seamilessly find buyers for their inventory

and discover the right vehicles from sellers, all in one

:trg.v.u- ; L powerful salution
ook Fowe Vit - B Do ’

Anling Prics d - © 80500
Lintaallh 4 Parrs a0

Wy Thia Lowat? bt Sell with Just an Image

E,

Cmrg - Tain Mezos M Pebmd

Simply upload your car's photo and let SuperDost match
you with the most relevant buyers - fast, smart, and
hassle-free

Car@radeir™=y
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Used Auto Condition and Price Agent ]

Condition and Price Agent

Al-powered inspection and procurement intelligence report.

Al Report

FOR DEALERS

® Procurement Confidence

Looking to buy this e 7

@ Cost-to-retail intelligence Mg 12 ingesagather
< This may take a few seconds.
11:51 am

Looking at the car details...

@ Faster sourcing decisions This may take a few seconds <

“  11:52am

@ S e —
SuperDost_Evaluation_Report_Ho
FOR BUYERS nda_City_20260518_115301.pdf
585kB - PDF

@® Transparent Condition + Honda City, Mumbai

+ Photos show visible
age-related wear: faded
bonnet/front bumper, minor
. rear scuffs, dusty cabin, and a
@ Fair Offer Guarantee no-stock-looking front wheel
setup; odometer isn't visible.
« Fair buy band is %2,70,000
- %4,30,000, with a refurb
@® Trusted Report reserve of €50,000 - 90,000;
ready-to-sell band is around
%4,10,000 - %6,00,000.
11:53 am
Want me to find leads for this car?
11:53 am

4 Find Leads

Car@radeir™=y



Used Auto Finance - Large and Underpenetrated Opportunity ]

A large and expanding used-car finance opportunity

Provides finance as a solution without
balance-sheet risk

Huge penetration gap between used and new-car financing Why we WIN !!
ﬁ #®s OLXIndia has more than 63% of sellers on its platform
TSR
~20-30% VS ~75-80% Market leaders with scale of the largest buyer and seller
E pool
l@ Improves affordability, trust and conversion
Used-car finance New-car finance
penetration penetration
i) Closer to the transaction with a seamless one-click
‘h experience
Vs Used-car financing remains materially underpenetrated versus new cars.

oo ail z @

~6 Mn 9-10 Mn 6.5-7.5 Lakh Cr X2-3Lakh Cr+ Finance is a natural adjacency to used-car
Annual used-car Projected annual Proiected used-car Indicative financed .
) used-car transactions J used-car GMV opportunity dISCOVGI’y and can deepen engagement
transactions today by FY31 GMV by FY31 by FY31

CarTrade Tech Ltd | Investor Presentation

across the transaction journey.

Source: Redseer estimates and public sources; Cal’ﬁl‘ade TeCh



OLX India x IDFC FIRST: Embedding Finance into Used-Car Buying

CarTrade Tech Ltd | Investor Presentation

eescooe e OIX

BMW 7 Series

730Ld | (2017)

¥23,90,000

@ Malod West, Mumbai

Used Car Loans Starting @10.75%
Z Processing foo - ¥2499 only

@

Key Highlights

Diesel N $0.000 km
Elite Seller, Selling Fust—Call now! Q\‘)

& Personal Details

Basic Info Loan Application  Final Offers

. |
| Our Financing Partnar | @ Flat processing fee of ¥2,499

1
IDFC FIRST .
1 : ® Interest rates starting from 10.75% p.a.

Required Loan Amount* Z 21,50,000

]

25,00,000+

Required Loan Tenure* 12 months

o

12 Months &0 Months

Full Name as per PAN Card *

Maobile Number *

Date of Birth*

Date

18

Final Offers )4

Basic Info Loan Application Final Offers

Congratulations! You are Pre-Qualified

Bank representative will contact you
within 24 hours.

IDFC FIRST
Bank

Loan Application Number

10000155702
Required Loan Amount ¥21,50,000
Tier Platinum
Rate of interest (ROI) 10.75 %
Processing Fees ¥2499

Disclaimer: The information presented on this
website, including all pricing, loan & offer details are
made available solely for general information

purposes. Read more

What this partnership
enables

©]

Embeds finance into
the used-car discovery
journey

Helps capture high-intent
buyers at the point of
decision

Improves affordability, trust
and purchase confidence

A scalable, partner-led
model-providing finance as
a solution, not balance-sheet
risk

Car@radeir™=y



|

New Auto T Used Auto OLX India

CarTrade Tech Ltd | Investor Presentation

CarTrade Tech

OLX India

B2C | C2B | C2C | Transactions [ FinTech

Car@radeir™=y
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OLX India

Building 2.0: Elite Buyer, Elite Seller and Verification

Elite Buyer

9:30

Cars
é @ AIIMS, New Delhi @ @ @

Hello Surajit 4

Total Phone Numbers Viewed 0/5 0

How it works?

All Listings Viewed Contacts

Category : Cars

2= Filters @ake \/) @odel v) Guel type \/)

67 Used Cars in Delhi - Buy Directly from Individual Sellers

Maruti Suzuki Swift
2024 - 2,000 km

® Rohini Sector 3, Delhi, India ¥10,00,000

& Suresh Ry +91-XXXXXXXXXX

3‘%;—-,,

g Y

Elite Seller

é { Cars in Delhi

L

Price: 5Lacs  Price:15Lacs  Price: 25Lacs  Price: 50 Lacs Price:5 Lacs

<= Filters CSort by V) (‘Brand/Model V) (Budget V)

23456 results

(v ELITE Y oix]
¥10,00,000
Maruti Suzuki Swift VXI ABS

2004 2,000km Petrol Manual 1stOwner

® Rohini Sector 3, Delhi, India 22 Apr

o Rajshree Motors | 2+ Years

.

Verified

& [C; Cars in Delhi

== Filters (Scrt by v) (BrandfModel v) (Eudget v)

AD

23456 results - Ads within 10km

© Verified User ©) | FEATURED O
¥2,22,222

; testing for cars
2025-2,345km
Q Ghevra, Delhi

D) © verified User & | FEATURED
% 4,65,000 VW

Mecedes Benz Sportz Petrol, 20...
2021 - 92,000 km
@ Golf Course Road, Gurgaon 21 Jun

O Chat [l Q Call

@ Verified User @
¥2,22,222

testing for cars

2025-2,345 km

Q Ghevra, Delhi

Qo

¥2,22,222

testing %
=+ B &

Sell My Ads Account

Car@radeir™=y
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OLX India Building 2.0: Matching, Pricing and Condition agents

Match Making Agent Pricing Agent Condition Agent

Chats

BUYING 14 SELLING

Recommendeds for you

#10,00,000 %11,80,000 Price Insights ,
Honda Cay 2016 HOTEC Maruti Suzuki Dzire R R

Maruti Suzuki S-presso

% Call ¥5,50,000

@4 Analyzing 13 images together.

< This may take a few seconds.
. ~ 11:51 am
+. Suggested price range ©

¥4,25,000 - %5,10,000

Quick Filters Looking at the car details...

This may take a few seconds 2
11:52 am

All Important Unread Elte Buyer

25,50,000

Divya lyer & y 24,25,000 5,10,000
~ ['M CUrOLES, can you elaborate on the,

Room to negotiate - Call the owner now! 5
9 SuperDost_Evaluation_Report_Ho

nda_City_20260518_115301.pdf

Bhargav Patel & A

« I'm looking 1o find out, could you explain, Based on similar items near Delhi — City F—

« Photos show visible
age-related wear: faded
bonnet/front bumper, minor
rear scuffs, dusty cabin, and a
non-stock-looking front wheel
setup; odometer isn't visible.
Fair buy band is ¥2,70,000
—%4,30,000, with a refurb
reserve of 50,000 — ¥90,000;
ready-to-sell band is around
34,710,000 - %6,00,000.

Purchased p- Purchased ps - Purchased

Lokesh Verma

~ I'm wanting 1o know, could you outline the.
¥4,55,000 ¥5,10,000 %4,25,000 %4,75,000
Maruti Swift VX1 Maruti Swift VX1 Maruti Swift VX1 Maruti Swift

Mayana Ranade &

« I'm intrigued, can you share the key, () 47/50 left to unlock

11:53 am

o]

S O chat Q, call

Account

Want me to find leads for this car?

11:53 am

4\ Find Leads

Car@radeir™=y



CarTrade Tech Ltd | Investor Presentation

OLX India Next Phase of Products: Escrow and Logistics

Buy Now Escrow Logistics Payment

& SafePay Transaction @ SafePay

¥ 25,000 - Buyer: Rohan M

iPhone 13 Blue 128GB

Payment received
Mon 10 Mar, 2:45 PM Congratulations!

Buyer confirmed the item and your payment has been
Item shipped

4 i Mon 10 Mar, 4:30 PM % 25,000 released!
E;?ﬁ'_, o : : o Pay within 23h 12m Delivery + AWB1234567890 @ Sent securely to your bank account

10 secure your purchase
LU B L A B )
o Item delivered

Wed 12 Mar, 11:20 AM

iPhone 13 Blue 128GB

¥ 25,000 - Seller: Ar

Buyer Rohan M.

FEATURED . iPhone 13 Blue 128GB

" Wiaiting for buyer
IPhone 14 in very good condition

Brand - iPhone

Auto-release in 3d 14h

Rohan has until Sat 15 Mar to confirm or raise a dispute Amount ¥ 25,000
Item price ¥ 25,000

? 30,000 24 May SafePay fee T 0 (FREE) Payment released Bank HDFC Bank ++++4523

After buyer confirms

© Kanjurmarg East, Mumbai Total % 25,000 2 25,000 to HDFC 4523 Expected in your account Thu 13 Mar

Product Information o Your payment is held by our Escrow Partner Waiting for buyer action
an RBllicensed Payment Aggregator @ Auto-release in

Brand Phone OLX does not hold your money. 03d . 14"\ . 22m Everything completed!

or using SafePay for a safe

- o If Rohan doesn't confirm or raise a dispute by andUiied SipeltAce
Description o ® £ 15 Mar, payment will be released automatically

Selling an iPhone 14 with Box. Phone is in very good condition. RBI Licensed Safe & Reliable
1 f f @ Your payment is safe with SafePay % Fite this transaction
@ SafePay Enabled, Buy with Trust @
Pay ¥ 25,000 - Need help? [ all View Eamings J
We're here to help you with any issues
O chat R, call H Buy Now = @

1o SafePay T&Cs Contact Support (0 Your payment is safe with SafePay

Car@radeir™=y



OLX India

CarTrade Tech Ltd | Investor Presentation

Unlocking the Finance Opportunity

]

Unlocking Finance x OLX India
— the platform with the largest intent pool in India

Embedding partner-led finance into used-auto and used-goods transactions — improving affordability, trust and conversion while staying asset-light.

180M+

Yearly unique users

Intent data at scale

Category, price range, location and
chat activity create real-time
signals of buying intent.

25M+

Listings in a year

63%+

Market share of sellers

~
X
L

Asset price intelligence

Listings and transaction signals
provide market benchmarks for
pricing and loan-to-value guidance

100%

Brand traffic

)

Brand and Scale

India’s most preferred and
effective marketplace, with high
organic traffic and unmatched
user reach.

Chats on OLX India

2.3bn #1

India classifieds rank

@

Pan India

Strong across India, including Tier
1 cities and deep Tier 2/3 markets
where used-goods demand and
credit need continue to expand.

Finance deepens engagement, increases GMV conversion, and creates a new revenue stream — without adding any acquisition cost.

c




Personal Loans for Used-Goods transactions

CarTrade Tech Ltd | Investor Presentation

Confirm your loan details Take your selfie
Take a clear picture of yourself. Ensure your face is
fully visible from head to shoulders and well lit.

Loan amount 320,000 Your money will be deposited soon

Loan tenure 6 months Please review the loan details

Interest rate 14.50% per year ] 1 Loan Detail

Repayment amount (EMI) 3,476 per month L ot 220,000

Samsung TV 55 inch A\ | . Loan tenure 6 months
EMI & charges I Interest rate 14.50% per year

? 20 000 n -.'. , 3 " Repayment amount (EMI) 3,476 per month
y dJun, L0206
EMI 3,476 x 6 months

@ Sector 47, Gurgaon Fees & charges %200 EMI & charges

Instant Personal Loan upto ¥10 Lakh B Key Facts Statement 3 EMI 23,476 x 6 months
Low EMIs | 100% digital process, Zero hassle Fees & charges 3200

@ Penal charges: 2.5% per month on overdue + ¥500
bounce charges

@ Cooling off period: 1 day ( processing fee is non- Documents

refundable is done during cooling-odd period)
a KFS.pdf

To complete selfie verification, we require access to
Loan agreement.pdf
your camera and device location.

i B Sanction letter.pdf
e — T

Browse & Intent Pre-approval & Offer KYC & Approval Disbursed
User browses listing for Pre-approved personal loan Digital PAN / Aadhaar Funds disbursed directly
mobile, furniture or any offer surfaces at listing — one KYC, bureau check, by Finance partners
product on OLX India tap to apply credit decision in <2 min

Car@radeir™=y
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CarTrade Tech

Launching VAYA Al

Your Al Companion

ntation

Prese

stor

CarTrade Tech Ltd | Inve
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V\7:%

Your Al companion




Whats/\pp
View

VAYA

OLX Al Assistant @

@ This business uses a secure service
© from Meta to manage this chat.

Hi VAYA, I'm looking for a
second hand iPhone.

Hil . | can help you find the best
iPhones on OLX.

Which model are you logking for?

OLX Al Assistant & Other

Smart. Fast. Friendly. Show me iPhone 14 under 235,000
Your Al assistant for everything OLX. :

17 AM o2
31 AM 2

Here are some iPhone 14 listings
under ¥35,000 near you:

@I © . A

Message Search Share Notifications

View on OLX 5

Meed help with anything else?
I'm here 24/7! &

P
(=} Mpeseane
=) Y




EXPRESSIONS

-~

Happy Thinking Idea Confused

& &,
X ) 4
.
g

\

Searching




Product
INntegration — - o
= - |

m Recommanded Bu for Your Ad e Thanks for the feedback!

One companion. : M- >0 - (‘sew more s
Every interaction. | o - o ([Chien you pofuvocs

Looking to buy
Swift Desire

Endless value.

i ( ] - [ ; . Change the preference
Hi Sneha, ) - : - et ©

Congratulations! Your Elite Buyer package
for Cars in Gurgaon is activated. All Chats Please choose the filters or type your

s o ~ preference
All | Imporiant ) | Unread ) | Elite Buyer |
s - . - p o

Q‘-_-, Available Owner Contacis to Unlock - 50 b Wagon R under 2 lacs

B4 valid till : 22nd May =i Divya lyer @ il o Eiacs

«+ I'm curious, can you elaborate on the

, | Baleno under 6 lacs

| Start Exploring > i Bhargav Patel o

g . Something else.
< I'm looking 1o find out, could you explain ~

Lokesh Verma

< I'm wanting to know, could you outline the

Nayana Ranade ©@

< I'riy |'|',.'.|,_,'|.:-=-1!, Can you share the infa?

G@&

Sell My Ads Accoun
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INVESTOR PRESENTATION

Q4 FY26 Financial Results

Performance, profitability and strategic outlook

ntation

Prese

tor

CarTrade Tech Ltd | Inves
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PAT at X244 Crores, Up 68% for FY26

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

S Quarter ended Year ended
|| Mar31,2026 | Dec31,2025 | Mar31,2025 | Y-o-Y | Mar31,2026 | Mar31,2025 |

Income
Revenue from operations (A) 20,314.31 20,967.18 16,951.38 20% 77,926.72 64,145.73 21%
Other income 1,760.87 1,870.10 1,994.75 -12% 9,050.22 6,987.97 30%

Total Income 22,075.18 22,837.28 18,946.13 17% 86,976.94 71,133.70 22%
Employee cost 7,812.96 7,618.37 7,075.78 10% 30,708.62 28,436.02 8%
Marketing 808.90 806.82 850.90 -5% 3,271.58 3,190.98 3%
Other expenses 4,527.59 4,717.00 4,408.17 3% 18,246.72 17,431.83 5%

Total expenses (B) 13,149.45 13,142.19 12,334.85 7% 52,226.92 49,058.83 6%

EBITDA (A) - (B) 7,164.86 7,824.99 4,616.53 55% 25,699.80 15,086.90 70%

EBITDA % 35% 37% 27% 33% 24%

Finance cost 334.32 307.59 313.61 7% 1,247.86 1,152.67 8%
Depreciation and amortization expense 1,091.52 937.50 964.33 13% 3,868.54 4,086.02 -5%

Profit before exceptional item and tax 7,499.89 8,450.00 5,333.34 41% 29,633.62 16,836.18 76%
Exceptional Item - Labour law impact - 650.71 - 650.71 -

Profit Before Tax 7,499.89 7,799.29 5,333.34 41% 28,982.91 16,836.18 72%
Current tax -96.49 800.23 333.65 | -129% 1,853.77 982.85 89%
Deferred tax adjustment 511.81 846.76 388.99 32% 2,778.36 1,326.76 109%

Profit After Tax 7,084.58 6,152.30 4,610.70 54% 24,350.79 14,526.57 68%

Adjusted EBITDA 9,323.56 10,122.62 7,124.06 31% 36,301.75 24,137.12 50%

Adjusted EBITDA % 42% 44% 38% 42% 34%

31
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Consumer Group growth: Revenue 30% | EBITDA 96% (Y-0-Y)

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

Quarter ended Year ended
Particulars
Mar 31, 2026 Dec 31, 2025 Mar 31, 2025 Mar 31, 2026 Mar 31, 2025
Income
Revenue from operations (A) 7,938.95 8,631.47 6,364.19 25% 30,833.33 23,771.86 30%

Other income 901.99 944.12 1,183.09 -24% 4,014.04 4,084.11 2%
Total Income 8,840.94 9,575.59 7,547.28 17% 34,847.37 27,855.97 25%

Employee cost 3,147.76 3,111.23 3,073.60 2% 12,376.01 11,956.23 4%

Marketing 803.92 777.74 762.75 5% 3,102.10 2,796.18 11%

Other expenses* 868.57 1,072.25 713.93 22% 3,555.42 2,989.54 19%
Total expenses (B) 4,820.25 4,961.22 4,550.28 6% 19,033.53 17,741.94 7%
EBITDA (A) - (B) 3,118.70 3,670.25 1,813.90 72% 11,799.79 6,029.92 96%
EBITDA % 39% 43% 29% 38% 25%

Finance cost 34.06 14.96 18.47 84% 86.34 72.65 19%

Depreciation and amortization expense 373.70 232.05 227.48 64% 1,086.44 949.53 14%
Profit before exceptional item and tax 3,612.93 4,367.36 2,751.05 31% 14,641.05 9,091.84 61%

Exceptional Item - Labour law impact - 650.71 - 650.71 -

Profit Before Tax 3,612.93 3,716.65 2,751.05 31% 13,990.35 9,091.84 54%

Current Tax -758.15 - - -758.15 -

Deferred tax adjustment 853.44 856.07 606.97 41% 3,201.95 1,646.10 95%
Profit After Tax 3,517.64 2,860.58 2,144.08 64% 11,546.55 7,445.74 55%
Adjusted EBITDA 4,215.84 4,778.56 3,270.49 29% 16,436.12 11,223.57 46%
Adjusted EBITDA % 48% 50% 43% 47% 40%

Car@radeir™y

*Other expenses includes Due Diligence cost of 1.8 crores in Q3FY26
32



Remarketing Business growth: Revenue 22% | PAT 66% (Y-0-Y)

Amount in Rs lakhs

CarTrade Tech Ltd | Investor Presentation

Quarter ended Year ended
Particulars
| Mar31,2026 | Dec31,2025 | Mar31,2025 | Y-oY | Mar31,2026 | Mar31,2025

Income

Revenue from operations (A) 7,166.39 6,563.10 5,869.10 22% 25,931.49 21,238.07 22%

Other income 524.92 628.93 571.46 -8% 2,409.85 2,151.34 12%
Total Income 7,691.31 7,192.03 6,440.56 19% 28,341.34 23,389.41 21%

Employee cost 2,839.41 2,527.22 2,437.75 16% 10,560.90 9,007.89 17%

Other expenses 2,119.00 2,081.44 2,013.58 5% 8,190.03 7,653.30 7%
Total expenses (B) 4,958.41 4,608.66 4,451.33 11% 18,750.93 16,661.19 13%
EBITDA (A) - (B) 2,207.98 1,954.44 1,417.77 56% 7,180.56 4,576.88 57%
EBITDA % 31% 30% 24% 28% 22%

Finance cost 282.88 281.84 281.12 1% 1,112.25 1,024.96 9%

Depreciation and amortization expense 597.20 616.15 570.49 5% 2,376.99 2,121.13 12%
Profit Before Tax 1,852.82 1,685.38 1,137.62 63% 6,101.17 3,582.13 70%

Current Tax 455.73 423.44 332.99 37% 1,584.49 980.34 62%

Deferred tax adjustment -2.75 -9.30 -179.52 -84.71 -162.02
Profit After Tax 1,399.84 1,271.24 984.15 42% 4,601.39 2,763.81 66%
Adjusted EBITDA 2,735.85 2,586.39 1,994.94 37% 9,602.38 6,751.39 42%
Adjusted EBITDA % 36% 36% 31% 34% 29%

33
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OLX India Growth: Revenue 22% | PAT 77% (Y-o-Y)

CarTrade Tech Ltd | Investor Presentation

Amount in Rs lakhs

Quarter ended Year ended
Particulars
_ Mar31,2026 | Dec31,2025 | Mar31,2025 | Y-oY | Mar31,2026 | Mar31,2025 |

Income

Revenue from operations (A) 5,512.35 5,877.25 4,771.01  16% 21,755.68 19,213.06  13%

Other income 344.42 294.57 256.84  34% 2,629.56 818.68 | 221%
Total Income 5,856.77 6,171.82 5,027.85 | 16% 24,385.24 20,031.74 | 22%

Employee cost 1,780.50 1,935.38 1,52439 | 17% 7,592.49 7,318.72 | 4%

Other expenses 1,902.22 1,741.16 1,880.37 1% 7,451.94 7,538.22 | -1%
Total expenses (B) 3,682.72 3,676.54 3,404.75 | 8% 15,044.43 14,856.93 " 1%
EBITDA (A) - (B) 1,829.63 ( 2,200.73 1,366.26 | 34% 6,711.25 4,356.13 | 54%
EBITDA % 33% 37% 29% 31% 23%

Finance cost 17.38 10.79 14.03 | 24% 49.27 55.07 | -11%

Depreciation and amortization expense 120.62 89.31 105.45 | 14% 405.12 475.86 | -15%
Profit Before Tax 2,036.05 2,395.18 1,503.61 35% 8,886.42 4,643.87 91%

Current Tax 205.04 376.06 - 0% 1,024.52 - 0%

Deferred tax adjustment -338.88 - - 0% -338.88 - 0%
Profit After Tax 2,169.89 2,019.12 1,503.61 | 44% 8,200.78 4,643.87 | 77%
Adjusted EBITDA 2,373.79 2,755.62 1,856.68 28% 10,258.29 6,104.35 ’ 68%
Adjusted EBITDA % 41% 45% 37% 42% 30%

Car@radeirTy
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Segmental Results - Diversified Growth. Profitable Segments. One Platform.

Amount in Rs lakhs

Quarter ended Year ended

Particulars

CarTrade Tech Ltd | Investor Presentation

Segment Revenue 20,314.31  20,967.18 16,951.38 20% 77,926.72 64,145.73 21%
Consumer 7,938.95 8,631.47 6,364.19 25% 30,833.33 23,771.86 30%
Remarketing 7,166.39 6,563.10 5,869.10 22% 25,931.49 21,238.07 22%
Classifieds 5,512.35 5,877.25 4,771.01 16% 21,755.68 19,213.06 13%
Less: Intersegment eliminations -303.38 -104.64 -52.92 -593.78 -77.26

Segment Result 7,562.70 8,252.52 5,129.31 47% 27,251.54 17,149.15 59%
Consumer 3,313.84 3,834.43 2,087.42 59% 12,422.05 7,139.46 74%
Remarketing 2,210.93 1,957.46 1,423.48 55% 7,192.53 4,600.05 56%
Classifieds 2,029.31 2,461.06 1,599.83 27% 7,628.69 5,285.68 44%
Less: Intersegment eliminations 8.62 -0.43 18.58 8.27 123.96

Unallocated -62.81 197.48 204.03 2,382.08 -312.97
Add: Other income 1,760.87 1,870.10 1,994.75 | -12% 9,050.22 6,987.97 30%
Less: Finance Cost -334.32 -307.59 -313.61 7% -1,247.86 -1,152.67 8%
Less: Depreciation and Amortisation expenses -1,091.52 -937.50 -964.33 13% -3,868.54 -4,086.02 -5%
Less: Share based expenses -397.84 -427.53 -512.78 | -22% -1,551.74 -2,062.25 | -25%

Profit before exceptional item and tax 7,499.89 8,450.00 5,333.34 41% 29,633.62 16,836.18 76%
Less: Exeptional Item - -650.71 - -650.71 -

Profit before Tax 7,499.89 7,799.29 5,333.34 41% 28,982.91 16,836.18 72%
Tax -415.32 -1,646.99 -722.64 | -43% -4,632.13 -2,309.61 | 101%

Profit after Tax 7,084.57 6,152.30 4,610.70 54% 24,350.78 14,526.57

35
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Consumer Group
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CarTrade New Auto : Why we are winning

O Large and Growing Market Opportunity

India’'s new auto market continues to scale with strong demand across segments
~4-45 million passenger vehicles

~18-20 million 2-wheelers

Largest high-intent digital discovery market - 14bn$ TAM

O Market Leadership in New Auto

Our platforms are the starting point for auto discovery
150M+ annual users on each of our platforms

55M+ unique monthly engaged users =
>90% Organic Traffic

#1 destination for New Cars & Bikes online

O Strong OEM Partnership and Dealer Network

Trusted platform for OEMs and dealers to drive demand at scale
Strong technology and data integration

Giving differentiated experience to consumers

Future opportunities: Online Buying | Financing | Al* Brand

Cicarwale | @bikewale | Car@rade | %7 | O | OIX | et "/




The Future of Buying new vehicles

Sales Agent J

Offer Agent J

Brand and Trust

EnTech . - J Differentiated Data
Transaction Technology

Powering a unique unmatched
buying experience

OEM and Dealer Integrations
Al* Brand Trust Connect

Al* Customer connect

Cicarwale | @bikewale | Car@rade | %o | Ol | OIX | ot "/




CarTrade Used Auto : Why we are winning

O Large and Growing Market Opportunity

India’s used car market continues to expand with rising ASPs.
~5.5 million used cars sold annually

Average selling price: I5-6 lakh

Dealer margin: ~10% per car (~<60,000)

Total dealer margin pool: ~3¥30,000 crore annually

O Market Dominance and Platform Scale

Our platforms host the largest used car inventory
~2.3 million car sellers

~15.5 million car buyers

63% of all used car listings of India

O Multiple Opportunities in the Ecosystem
B2C | C2B | C2C | Retail | Partnerships | FinTech

Cicarwale | @bikewale | Car@rade | %7 | O | OIX | et "/




Largest Tech-led Used Car Ecosystem

CarTrade Tech Ltd | Investor Presentation

'

Al* Match Making

N\

C2B

C2C

Retail and abSure

FinTech

Partnership

Dealer Product

Buyer Seller Scale

Across C2C, C2B, B2C

Integrated Tech-led Services

Enabling seamless transactions

across ecosystem

Car@radeir™=y



e SuperDost Sahi Deal, Full Speed

Buying Al*

< o SuperDost @
Business

Today

Mujhe ek Tata Nexon khareedna hai,

2021 ya 2022 model, budget 8 lakh
tak

MameX - Vikram Patil

Carg® - Tata Nexon XZ Petrol

Mfg Year'? - 2022

Location ¥ - Thane West, Mumbai « 8.4kms
Asking Price & - ¥ 765000

ListedC 1 hour ago

\Mw This Lead? ©

dget. Single-owner, full service history,

%, Call Now

NameQl - Sneha Desai

Car & - Tata Nexon XM Petrol

Mfg Year'?' - 2021

Location ¥ - Powai, Mumbai - 6 2kms
Asking Price & - ¥ 635000

ListedS 4 hours ago

Why Thls Lsad?

=) Message

Cacarwale | @bikewale

Selling AI* % X2 5

Talk in your Find the best Filters for Works directly
regional language cars in your area Relevance on WhatsApp

Powered by India’s Largest Car Marketplaces

| want to sell this car

2 Million+ Buyers and Sellers

= Analyzing image... T

Checking malching leads... T
SuperDost connects you with the most relevant matches
We found relevant leads. Piease find them

beiow based on your exact preferences - quickly and efficiently.

Name § - Amol
Enquired for 4 - Tata Hamer XT

ot - Instant Buyer, Instant Sale

Their Budget & - T 1200000
Enquired {J today

- srrier match in Dealers can seamlessly find buyers for their inventory
and discover the right vehicles from sellers, all in one
L Call Now powerful solution.

Mame § - Ravi Deshmuikh
Enquired for 4§ - Tata Harmrier X7
Mig Year 5 - 2021

mer s e Sell with Just an Image

Simply upload your car's photo and let SuperDost match
you with the most relevant buyers - fast, smart, and
hassle-free

Corode | B | S, | O | —tit  AAN/ AR




—8Carwale | Olx Launches a unified C2B Product

s
Super Buyer Gold@

Right Car, Right Time - in One Click.

™ SuperDost Buy Right -with Power of Al

SuperDost scans the market

Finds matching sellers
Connects you directly to high-quality opportunities.

Tell SuperDost your requirement

Our Al agent finds matching cars
from real sellers near you

Connect instantly with the seller

Ocawde | @biewde | CarDrade | ¥ | Q. | Ox | =it AN/ AT D




OLX India

Ccawde | @viewle | CwGrade | ¥t | S | O | Gt AN/ T




- OLX India : Why we are winning

O Large and Growing Market Opportunity O Proven Product - Value for Dealers

Many New Product Online and offline Players, Our marketplace generates significant engagement and Sales
OLX is the ONLY scaled platform for used products. Avg ~24 replies per listing

India is the largest markets globally for Mobiles & Bikes >2.3 bn Chats on OLX

India’s used goods TAM is as large as, if not larger than, the New 18% Mark as sold on OLX

product TAM ~3bn$ GMV Worth Used products sold on OLX

O Unmatched Scale & Reach
~30M monthly users
~ 2M listings every month

~ 6M buyers on the platform

~ 180M+ unique users annually (~100% organic)

O Multiple Monetisation Engines
Q Proprietary data and World class Tech
Revenue opportunities across the ecosystem:
Millions of users and their behaviors over years
Dealer products
~57% of Users on OLX are on the platform for > 5 years
C2C listings
Using data intelligence and Al to deliver differentiated experience
Partnerships

OLX Data enabled, series of Agents for Buyers and sellers

Future opportunities : Fintech | Escrow | Logistics | Retalil etc.

Cicawale | @bikewale | Car@rade | W | o | OIX | seelrite "/ CarQradeiTy




Al-led experience for Used Goods

Elite Buyer - Al J

Elite Seller - Al

Verification

C2C - Logistics | Escrow
‘=

Retail

4

Partnership l
FinTech i

Cicarwale | @bikewale | Car@rade | ¥ | O | OIX | sl "/ CarQradeil=y




o x Launches first of its kind, Verified Product

INDIA

Eligible Users

You are now eligible to become
a Verified User

:Q See all Verified Users

Cicarwale | @bikewale

Listing page experience

9:30 i

& | Cars in Delhi '@

P o — ~ \
== Filters (Sortby v ) (I!r.md Model v ) ( Budget )
e A N A

AD

Ads within 10km

2 Verified User FEATURED
m T 2,22222 ©

G © verified User FEATURED
¥ 4,65,000

O chat & Call

2 Verified Uner @

v 222222

by Aaw Apcount

A
TeB FEMAR &F dadek

“EHI’-‘IIHAM |

=

ROROIT AUTO

Verified User

b o s s

ADPV Experience

g Venﬁed U:,er

Users cleared by Al s:

1 by

afety checks. Learn how?

You are also eligible te become a Verified User

(§‘. Get Verified

| Olx

? .
oarve a0

Chat Experience

9:30 A wm

Chats Q

FUR s ] BUYING seLuinG @0

auic KI'IIHH-»
l/..

All { Important ._" |: Unread | \ FElite Buyer ]
@ See all Verified Users Get Verified >
#mi _ Moneesh solanki @ # 2282025 %
Nigy CIENET
& | aminterested 9
msm: _ Moneesh solanki # 22 Apr2026 2
| 5minterested. can you please x... (2]
#mi  Vikas Pandey © # 224pr2025 8
LV~ LT BUYER GD
- interested, can you pleaset... 9
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Remarketing : Why we are winning

0 Unmatched Scale & Reach QO Large Opportunity and TAM

~1.7 million auctions a year Large and growing used vehicle market

~ 134 Automalls across 90 cities Institutional supply accelerating

~ 200,000 registered buyers on the platform Low auction penetration and Highly fragmented ecosystem
~ Largest phygital auction marketplace Globally a 40bn$ business

O Proven Product
2.5 lakh+ vehicles transacted annually
Scaled volumes across CV, PV, 2W, FE, CE

> 40% of business from Retail segment

~5300 crores GMV processed on the platform

Q High-Barrier Physical + Digital Infrastructure O Proprietary data and World class Tech

Pan-India yard & logistics network Pricing intelligence built on transaction data
Institutional relationships (Banks, NBFCs, OEMs) Demand-supply matching engines

~15,000 active Retail suppliers Automation across lifecycle

~100,000 addressable base (~1.5% penetration) Leveraging Tech and Data, to fuel Inter-Geo
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Technology Scaled Infrastructure

._ Al* Match Making J
Cross Geography Product J
Pricing tool J
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