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Safe Harbor

This presentation and the accompanying slides (the “Presentation”), which have been prepared by CarTrade Tech Limited (the “Company”), 

have been prepared solely for information purposes and do not constitute any offer, recommendation or invitation to purchase or subscribe 

for any securities, and shall not form the basis or be relied on in connection with any contract or binding commitment whatsoever. No offering 

of securities of the Company will be made except by means of a statutory offering document containing detailed information about the 

Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, but the 

Company makes no representation or warranty, express or implied, whatsoever, and no reliance shall be placed on, the truth, accuracy, 

completeness, fairness and reasonableness of the contents of this Presentation. This Presentation may not be all inclusive and may not 

contain all of the information that you may consider material. Any liability in respect of the contents of, or any omission from, this Presentation 

is expressly excluded.

Certain matters discussed in this Presentation may contain statements regarding the Company’s market opportunity and business prospects 

that are individually and collectively forward-looking statements. Such forward-looking statements are not guarantees of future performance 

and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict. These risks and uncertainties include, 

but are not limited to, the performance of the Indian economy and of the economies of various international markets, the performance of the 

industry in India and world-wide, competition, the company’s ability to successfully implement its strategy,

The Company’s future levels of growth and expansion, technological implementation, changes and advancements, changes in revenue, 

income or cash flows, the Company’s market preferences and its exposure to market risks, as well as other risks. The Company’s actual results, 

levels of activity, performance or achievements could differ materially and adversely from results expressed in or implied by this Presentation. 

The Company assumes no obligation to update any forward-looking information contained in this Presentation. Any forward-looking 

statements and projections made by third parties included in this Presentation are not adopted by the Company and the Company is not 

responsible for such third-party statements and projections.
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FY23 FY24 FY25 FY26

Earnings Per Share

INNOVATION DRIVES GROWTH AND PROFITS

Profit after tax ₹244 Cr - Among India’s most profitable listed digital platforms

COMPOUNDING AT SCALE

Revenue CAGR 29%

EBITDA CAGR 98%

PAT CAGR 82%

CAPITAL STRENGTH

Debt Profile | Zero Debt

Cash Balance Change | ~ 300 Crores (FY26)

SHAREHOLDER VALUE

Share Price CAGR 62%

EPS CAGR 86%

STRUCTURAL MARGIN EXPANSION

₹1,244 Cr
CASH RESERVES

Return On Equity 10%33%

3 years Growth Story [FY 2023 to FY 2026]

7
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PAT at ₹244 Crores, Up 68% for FY26
Amount in Rs lakhs

4

Mar 31, 2026 Dec 31, 2025 Mar 31, 2025 Y-o-Y Mar 31, 2026 Mar 31, 2025 Y-o-Y

Income

  Revenue from operations (A) 20,314.31             20,967.18             16,951.38             20% 77,926.72             64,145.73             21%

   Other income 1,760.87               1,870.10               1,994.75               -12% 9,050.22               6,987.97               30%

Total Income 22,075.18             22,837.28             18,946.13             17% 86,976.94             71,133.70             22%

  Employee cost 7,812.96               7,618.37               7,075.78               10% 30,708.62             28,436.02             8%

  Marketing 808.90                  806.82                  850.90                  -5% 3,271.58               3,190.98               3%

  Other expenses 4,527.59               4,717.00               4,408.17               3% 18,246.72             17,431.83             5%

Total expenses (B) 13,149.45             13,142.19             12,334.85             7% 52,226.92             49,058.83             6%

EBITDA (A) - (B) 7,164.86               7,824.99               4,616.53               55% 25,699.80             15,086.90             70%

EBITDA % 35% 37% 27% 33% 24%

Finance cost 334.32                  307.59                  313.61                  7% 1,247.86               1,152.67               8%

Depreciation and amortization expense 1,091.52               937.50                  964.33                  13% 3,868.54               4,086.02               -5%

Profit before exceptional item and tax 7,499.89               8,450.00               5,333.34               41% 29,633.62             16,836.18             76%

Exceptional Item - Labour law impact -                         650.71                  -                         650.71                  -                         

Profit Before Tax 7,499.89               7,799.29               5,333.34               41% 28,982.91             16,836.18             72%

  Current tax -96.49                   800.23                  333.65                  -129% 1,853.77               982.85                  89%

  Deferred tax adjustment 511.81                  846.76                  388.99                  32% 2,778.36               1,326.76               109%

Profit After Tax 7,084.58               6,152.30               4,610.70               54% 24,350.79             14,526.57             68%

Adjusted EBITDA 9,323.56               10,122.62             7,124.06               31% 36,301.75             24,137.12             50%

Adjusted EBITDA % 42% 44% 38% 42% 34%

Particulars
Quarter ended Year ended
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5

Amount in Rs lakhs

Consumer Group growth: Revenue 30% | EBITDA 96% (Y-o-Y)

*Other expenses includes Due Diligence cost of 1.8 crores in Q3FY26

Mar 31, 2026 Dec 31, 2025 Mar 31, 2025 Y-o-Y Mar 31, 2026 Mar 31, 2025 Y-o-Y

Income

  Revenue from operations (A) 7,938.95               8,631.47               6,364.19               25% 30,833.33             23,771.86             30%

   Other income 901.99                  944.12                  1,183.09               -24% 4,014.04               4,084.11               -2%

Total Income 8,840.94               9,575.59               7,547.28               17% 34,847.37             27,855.97             25%

  Employee cost 3,147.76               3,111.23               3,073.60               2% 12,376.01             11,956.23             4%

  Marketing 803.92                  777.74                  762.75                  5% 3,102.10               2,796.18               11%

  Other expenses* 868.57                  1,072.25               713.93                  22% 3,555.42               2,989.54               19%

Total expenses (B) 4,820.25               4,961.22               4,550.28               6% 19,033.53             17,741.94             7%

EBITDA (A) - (B) 3,118.70               3,670.25               1,813.90               72% 11,799.79             6,029.92               96%

EBITDA % 39% 43% 29% 38% 25%

Finance cost 34.06                     14.96                     18.47                     84% 86.34                     72.65                     19%

Depreciation and amortization expense 373.70                  232.05                  227.48                  64% 1,086.44               949.53                  14%

Profit before exceptional item and tax 3,612.93               4,367.36               2,751.05               31% 14,641.05             9,091.84               61%

Exceptional Item - Labour law impact -                         650.71                  -                         650.71                  -                         

Profit Before Tax 3,612.93               3,716.65               2,751.05               31% 13,990.35             9,091.84               54%

Current Tax -758.15                 -                         -                         -758.15                 -                         

   Deferred tax adjustment 853.44                  856.07                  606.97                  41% 3,201.95               1,646.10               95%

Profit After Tax 3,517.64               2,860.58               2,144.08               64% 11,546.55             7,445.74               55%

Adjusted EBITDA 4,215.84               4,778.56               3,270.49               29% 16,436.12             11,223.57             46%

Adjusted EBITDA % 48% 50% 43% 47% 40%

Particulars
Quarter ended Year ended
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6

Amount in Rs lakhs

Remarketing Business growth: Revenue 22% | PAT 66% (Y-o-Y)

Mar 31, 2026 Dec 31, 2025 Mar 31, 2025 Y-o-Y Mar 31, 2026 Mar 31, 2025 Y-o-YY-o-Y

Income

  Revenue from operations (A) 7,166.39               6,563.10               5,869.10               22% 25,931.49             21,238.07             22%

  Other income 524.92                  628.93                  571.46                  -8% 2,409.85               2,151.34               12%

Total Income 7,691.31               7,192.03               6,440.56               19% 28,341.34             23,389.41             21%

  Employee cost 2,839.41               2,527.22               2,437.75               16% 10,560.90             9,007.89               17%

  Other expenses 2,119.00               2,081.44               2,013.58               5% 8,190.03               7,653.30               7%

Total expenses (B) 4,958.41               4,608.66               4,451.33               11% 18,750.93             16,661.19             13%

EBITDA (A) - (B) 2,207.98               1,954.44               1,417.77               56% 7,180.56               4,576.88               57%

EBITDA % 31% 30% 24% 28% 22%

  Finance cost 282.88                  281.84                  281.12                  1% 1,112.25               1,024.96               9%

  Depreciation and amortization expense 597.20                  616.15                  570.49                  5% 2,376.99               2,121.13               12%

Profit Before Tax 1,852.82               1,685.38               1,137.62               63% 6,101.17               3,582.13               70%

  Current Tax 455.73                  423.44                  332.99                  37% 1,584.49               980.34                  62%

  Deferred tax adjustment -2.75                      -9.30                      -179.52                 -84.71                   -162.02                 

Profit After Tax 1,399.84               1,271.24               984.15                  42% 4,601.39               2,763.81               66%

Adjusted EBITDA 2,735.85               2,586.39               1,994.94               37% 9,602.38               6,751.39               42%

Adjusted EBITDA % 36% 36% 31% 34% 29%

Particulars
Quarter ended Year ended
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7

Amount in Rs lakhs

OLX India Growth: Revenue 22% | PAT 77% (Y-o-Y)

Mar 31, 2026 Dec 31, 2025 Mar 31, 2025 Y-o-Y Mar 31, 2026 Mar 31, 2025 Y-o-Y

Income

  Revenue from operations (A) 5,512.35               5,877.25               4,771.01               16% 21,755.68             19,213.06             13%

  Other income 344.42                  294.57                  256.84                  34% 2,629.56               818.68                  221%

Total Income 5,856.77               6,171.82               5,027.85               16% 24,385.24             20,031.74             22%

  Employee cost 1,780.50               1,935.38               1,524.39               17% 7,592.49               7,318.72               4%

  Other expenses 1,902.22               1,741.16               1,880.37               1% 7,451.94               7,538.22               -1%

Total expenses (B) 3,682.72               3,676.54               3,404.75               8% 15,044.43             14,856.93             1%

EBITDA (A) - (B) 1,829.63               2,200.73               1,366.26               34% 6,711.25               4,356.13               54%

EBITDA % 33% 37% 29% 31% 23%

Finance cost 17.38                     10.79                     14.03                     24% 49.27                     55.07                     -11%

Depreciation and amortization expense 120.62                  89.31                     105.45                  14% 405.12                  475.86                  -15%

Profit Before Tax 2,036.05               2,395.18               1,503.61               35% 8,886.42               4,643.87               91%

   Current Tax 205.04                  376.06                  -                         0% 1,024.52               -                         0%

  Deferred tax adjustment -338.88                 -                         -                         0% -338.88                 -                         0%

Profit After Tax 2,169.89               2,019.12               1,503.61               44% 8,200.78               4,643.87               77%

Adjusted EBITDA 2,373.79               2,755.62               1,856.68               28% 10,258.29             6,104.35               68%

Adjusted EBITDA % 41% 45% 37% 42% 30%

Particulars
Quarter ended Year ended
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8

Key Advantages of having a large 
Organic Customer Base

8

Amount in Rs lakhs

Segmental Results - Diversified Growth. Profitable Segments. One Platform.

Mar 31, 2026 Dec 31, 2025 Mar 31, 2025 Y-o-Y Mar 31, 2026 Mar 31, 2025 Y-o-Y

Segment Revenue 20,314.31        20,967.18    16,951.38      20% 77,926.72      64,145.73      21%

Consumer 7,938.95           8,631.47      6,364.19        25% 30,833.33      23,771.86      30%

Remarketing 7,166.39           6,563.10      5,869.10        22% 25,931.49      21,238.07      22%

Classifieds 5,512.35           5,877.25      4,771.01        16% 21,755.68      19,213.06      13%

Less: Intersegment eliminations -303.38             -104.64        -52.92            -593.78          -77.26            

Segment Result 7,562.70           8,252.52      5,129.31        47% 27,251.54      17,149.15      59%

Consumer 3,313.84           3,834.43      2,087.42        59% 12,422.05      7,139.46        74%

Remarketing 2,210.93           1,957.46      1,423.48        55% 7,192.53        4,600.05        56%

Classifieds 2,029.31           2,461.06      1,599.83        27% 7,628.69        5,285.68        44%

Less: Intersegment eliminations 8.62                   -0.43            18.58              8.27                123.96           

Unallocated -62.81               197.48         204.03           2,382.08        -312.97          

Add: Other income 1,760.87           1,870.10      1,994.75        -12% 9,050.22        6,987.97        30%

Less: Finance Cost -334.32             -307.59        -313.61          7% -1,247.86       -1,152.67       8%

Less: Depreciation and  Amortisation expenses -1,091.52         -937.50        -964.33          13% -3,868.54       -4,086.02       -5%

Less: Share based expenses -397.84             -427.53        -512.78          -22% -1,551.74       -2,062.25       -25%

Profit before exceptional item and tax 7,499.89           8,450.00      5,333.34        41% 29,633.62      16,836.18      76%

Less: Exeptional Item -                     -650.71        -                  -650.71          -                  

Profit before Tax 7,499.89           7,799.29      5,333.34        41% 28,982.91      16,836.18      72%

Tax -415.32             -1,646.99     -722.64          -43% -4,632.13       -2,309.61       101%

Profit after Tax 7,084.57           6,152.30      4,610.70        54% 24,350.78      14,526.57      

Particulars
Quarter ended Year ended
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Onl ine platforms for customers, dealers, and 
O E M s to b u y a n d sell n e w a n d used

vehic les seamlessly. P o w e r e d b y tech -enabled 
E R P a n d C R M solutions.

C o n s u m e r Group

N e w & U s e d Cars T w o Wheel ers

Onl ine classifieds platform across 12
categories ( include Auto, Real estate, 

Mobiles/ Electronics, Furniture, etc).

O L X India

U s e d Classi f ieds Bus i ness

R e m a r k e t i n g Group

I n s p e c t i o n Serv icesP h y g i t a l  A u c t i o n Serv ices O n l i n e A u c t i o n Serv ices

Online-offline auct ion platform u s e d by 
consumers, bus iness sellers, dealers, and 

fleet owners

Inspect ion and 
valuation services
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S c a l e × Trust × Profitabi l i ty × N e t w o r k Ef fe c t s x Te c h = Market L e a d e r s h i p

• Large, 
underpenetrated 
markets

• S t r o n g digital
tailwinds

• Auto TAM –
$14Bn+

• U s e d Product  
TAM – $ 2 2 B n +

~ $ 3 6 B n Mar ket for 
A u to a n d Used  

P ro d u c t s

• #1 N e w Auto 

marketplace

• #1 U s e d Auto 

ecosystem

• #1 Phygital  

Vehicle Auct ion 
marketplace

• #1 U s e d Goods 

marketplace

A c r o s s B 2 B , B2C, 
C 2 C a n d C 2 B  
transact ions

• 7 6M+ Monthly 
unique visitors

• > 9 5 % Orga n ic  
traffic

• 1.7 M+ Auct ions a 
year

• 5 0 0 + physical 
locations across 
9 0 cities

>150M u n i q u e  
a n n u a l u s e r s across  

E A C H platforms

• 63% of India’s

u s e d car listings

• 2.3B+ chats  

(deep 
e n g a g e m e n t ) on 
O L X

• ~25M+ sellers |

~75M+ buyers

• 2 0 0 K + auction 

bidders

D r i v i n g l iquidity &
c o n v e r s ion at scale

• D e c a d e s of
proprietary data

• Cross -platform
network effects

• Unified tech 
b a c kb on e 
u n l o c k i n g cross-
platform 
synergies

15+ A g e n t i c AI 
solut ions across  

p latforms

Asset-light, H igh  
m a r g i n business:--

• Revenue 3yr

C A G R – 29%

• Profits 3yr

C A G R - 82%

• S t r o n g EBITDA 
m a r g i n s -

33%

H i g h - return 
b u s i n e s s del iver ing 

10% R O E

Massive &
G ro w i n g TAM

B ra n d &
Leadersh ip

U n m a tc h e d  
P lat fo rm Sca le

Market 
Leadersh ip

Proprietary  
D a ta a n d Te ch

Ro b u st  
B u s i n e s s Model

 India’s Leading Multi-Category Marketplace 150 million unique customers on three different platforms

India’s Leading Multi-Category Marketplace
150 million unique customers on three different platforms



Consumer Group
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8

❑ L a r g e a n d G r o w i n g Mar ket Opportunity

India’s n e w auto m a r ket cont inues to scale with st ron g d e m a n d across s e g m e n t s

~4–4.6 mill ion p assen ger vehicles

~20–22 mill ion 2-wheelers

L a r g e s t h i g h - intent digi tal d i scover y m a r ke t – 14bn$ TAM

❑ Mar ket L e a d e r s h i p in N e w Auto

O u r platforms are the start ing point for auto discovery 

150M+ an n u a l users o n e a c h of our platforms

47M+ u n iq u e m o n t h l y e n g a g e d users

> 9 0 % O rga n i c Traffic

#1 dest inat ion for N e w C a r s & B i ke s online

❑ S t r o n g O E M Par tnersh ip a n d Dealer Networ k

Trusted platform for O E M s a n d dealers to drive d e m a n d at scale 

S t ro ng technology a n d data integration

Giv in g differentiated experience to con su mers

F u t u r e opportunit ies: Onl ine B u y i n g | F i n a n c i n g | AI* Brand

CarTrade New Auto : Why we are winning
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P o w e r i n g a u n i q u e u n m a t c h e d  
b u y i n g ex p e r i e n ce

B ra n d a n d Trust

Differentiated Data

Transact ion Technology

9

Sales Agent

Offer Agent

FinTech

OEM and Dealer Integrations

AI* Brand Trust Connect

AI* Customer connect

The Future of Buying new vehicles
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❑ L a r g e a n d G ro w i n g Market Opportunity

India’s u s e d ca r m a r ke t co nt in u e s to ex p a n d with r is ing A SPs .

~5.5 mil l ion u se d cars sold annually

Average sell ing price: ₹5–6 lakh

Dealer marg in: ~10% per car (~₹60,000)

Total dealer m a r g i n pool: ~ ₹ 3 0 , 0 0 0 crore annual ly

❑ Market D o m i n a n c e a n d P lat fo rm Sca le

O u r platforms host the largest u se d car inventory

~2.3 mil l ion ca r sellers

~15.5 mil l ion ca r buyers

63% of all u s e d ca r l i st ings of India

❑ Multiple Opportunit ies in th e E co sy s te m

B 2 C |C 2 B |C 2 C |Retail |Partnerships |F inTech

CarTrade Used Auto : Why we are winning

CarTrade Used Auto : Why we are winning
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15

Largest Tech-led Used Car Ecosystem

AI* Match Making

C2B 

C2C

Retail and abSure

FinTech

Partnership

Dealer Product

E n a b l i n g  s e a m l e s s  t r a n s a c t i o n s  
a c r o s s  e c o s y s t e m

B u y e r  S e l l e r  S c a l e

Across  C2C,  C2B,  B2C

I nteg rated  Te c h - l e d  S e r v i c e s
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Sahi Deal, Full Speed

S a h i Deal , Fu l l S p e e d

Talk in your 
regional la n g u a g e

Filters for
Relevance

W o r k s directly 
o n W h a t s A p p

Po w e r e d b y India’s L a r g e s t C a r Marketplaces

F in d t h e best 
c a r s in your area

B u y i n g AI* Sel l ing AI*

2 Million+ B u y e r s a n d Sellers

Sel l w i t h J u s t a n I m a g e

I n sta nt Buyer, I n sta nt Sale

Dealers c a n seamless ly f ind buyers for their inventory 
a n d discover the r ight vehicles from sellers, all in one 
powerful solution.

S i m p l y upload your car’s photo a n d let Su p erD os t m a t c h  
you with the m o s t relevant buyers - fast, smart, and 
hassle-free

S u p erD ost c onnec ts you with the m o s t relevant m a t c h es  
b a s ed o n your exact preferences - quickly a n d efficiently.
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Launches a unified C2B Product

L a u n c h e s a unif ied C 2 B P ro d u c t

B u y R i g h t -w i t h P o w e r of AI

SuperDost scans the market 

Finds matching sellers

Connects you directly to high-quality opportunities.

Tell S uper Do st your requirement

O u r AI a ge nt finds m a t c h i n g cars 
f rom real sellers near you

C o n n e c t instantly with the seller



OLX India

OLX India
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❑ L a r g e a n d G r o w i n g Mar ket Opportunity

M any N e w P ro d u c t Onl ine a n d offline Players,

O L X is the O N LY scaled platform for u s e d products. 

India is the largest m a r ket s global ly for Mobiles & Bikes

India’s u s e d g o o d s TAM is a s l a rge as, if not larger than, t h e N e w
p r o d u c t TAM

❑ U n m a t c h e d S ca l e & Re a c h

~30M m o n t h ly users

~ 2M listings every m o n t h

~ 6M buyers o n the platform

~ 180M+ u n i q u e u s e r s annual ly (~100% organic)

❑ P r o v e n P r o d u c t - Va l u e for Dealers

O u r marketp lace generates signif icant e n g a g e m e n t a n d Sales

A v g ~ 2 4 repl ies per l ist ing

> 2.3 b n C h at s o n O L X  

18% Mark as sold o n O L X

~ 3 b n $ G M V Wo r t h U s e d p r o d u c t s so ld o n O L X

❑ Multiple Monetisat ion E n g i n e s

Re ve n u e opportunities across the ecosystem:

Dealer products

C 2 C list ings

Partnerships

F u t u r e op p or tu ni t ies : F intech |E s c ro w |Logist ics |Retail etc.

❑ Propr ietary data a n d Wo r l d c lass Tech

Millions of users a n d their behaviors over years

~ 5 7 % of Users o n O L X are o n t h e plat form for > 5 years

U s i n g d ata intel l igence a n d AI to deliver differentiated experience

O L X D a t a enabled, ser ies of A g e n t s for B u y e r s a n d sellers

OLX India : Why we are winning

OLX India : Why we are winning
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El i te B u y e r - AI

El i te Sel ler - AI

Verif ication

C 2 C – L o g i s t i c s | E s c ro w

Retai l

Partnershi p 

F i n Te c h

AI-led experience for Used Goods

AI-led experience for Used Goods
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Launches first of its kind, Verified Product

L a u n c h e s first of its kind, Veri f ied P ro d u c t

El ig ib le Users L i s t i n g p a g e exper ience A D P V E x p e r i e n c e C h a t E x p e r ie n c e
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Elite Buyer and Elite Seller Program

El ite B u y e r a n d El i te Sel ler P r o g r a m

B a d g e a n d P i n to Ch at AI – M a t c h M a k i n g Elite D a s h b oar d Elite L i s t i n g E x p e r i e n c e
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Product Build for Deep Partnership

P r o d u c t Bu i ld for D e e p Partnersh ip

Par tn e r offers - Ch at A d L i s t i n g - Offer My L i s t i n g – Trade- in A D P V – Par tn e r Offer



Remarketing
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Remarketing : Why we are winning

Remarketing : Why we are winning

❑ U n m a t c h e d S ca l e & Re a c h

~1.7 mill ion auct ions a year

~ 130 Automal ls across 9 0 cities

~ 2 0 0 , 0 0 0 registered buyers o n the platform

~ L a r g e s t p hyg i ta l auct ion marketp lace

❑ L a r g e Oppor tuni ty a n d TAM

L a r g e a n d g ro w i n g u s e d vehicle market  

Institutional su p ply accelerat ing

L o w auct ion penetrat ion a n d High ly f ra g me nted ecosystem

Globally a 4 0 b n $ bus iness

❑ H i g h - Barrier P hys i ca l + Dig i ta l Infrastructure

Pa n - India yard & logistics network

Institutional relationships (Banks, N B F C s , OEMs)

~15,000 active Retail suppliers

~100,000 addressab le b a s e (~1.5% penetration)

❑ P r o v e n P r o d u c t

3.0 lakh+ vehicles transacted annually 

Sca led vo lu mes across CV, PV, 2W, FE, C E

> 4 0 % of business f rom Retail s e g m e nt

~ 5 3 0 0 crores G M V p r o c e s s e d o n t h e platform

❑ Propr ietary data a n d Wo r l d c lass Tech

Pr ic in g intel l igence built o n transact ion data 

D e m a n d - su p ply m a t c h i n g engines 

Au tomat ion across lifecycle

L e ve rag in g Te c h a n d Data, to fuel Inter-Geo
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AI* M atc h M a k i n g

C ro s s G e o g ra p h y P ro d u c t  

P r i c i n g tool

Trade - in 

F i n Te c h  

Partnersh ip

Technology Scaled Infrastructure



MUFG Intime India Private Limited
CIN: U67190MH1999PTC118368

Ms. Nidhi Vijaywargia | Mr. Aryan Sumra
nidhi.vijaywargia@in.mpms.mufg.com 

aryan.sumra@in.mpms.mufg.com

CarTrade Tech Limited 
CIN: L74900MH2000PLC126237

Mr. Lalbahadur Pal
Company Secretary & Compliance Officer

Email id: investor@cartrade.com

Thank You
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Link

LinkMeeting Request

mailto:nidhi.vijaywargia@in.mpms.mufg.com
mailto:nidhi.vijaywargia@in.mpms.mufg.com
mailto:%7Caryan.sumra@in.mpms.mufg.com
https://www.miraqle.com/in/meeting-request/
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